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APTER THE LOGAL AGENIS. 


TELLS THE COMPLETE STORY. 


Both Sides of the Controversy Between 
the American Agency Company and 
the Spring Garden Fire. 


Under recent date Clarence E. Por- 
ter, president of the Spring Garden In- 
surance Company, of Philadelphia, ad- 
dressed a circular letter to its agents 

' in Virginia, West Virginia, Maryland 
end North Carolina, the letter reading 
as follows: 

“Ags you are aware, we have been 
employing the services of the Ameri- 
can Agency Company, Paul Turner, 
president, as special agent for the com- 
pany in-your field. For reasons which 
need not be entered into at this time 
we have decided to close that arrange 
ment, with no intention, however, of 

' disturbing our agency plant. 
“Very much to our surprise, we are 
» in receipt this morning of a number of 
letters indicating that Mr. Turner has 

‘notified you to close your agency for 

the company and return supplies to this 

office. We have accordingly wired you 
as follows: 

“*Turner no authority to close your 
agency; keep our supplies, continue 
business. Letter follows,’ which we 

© hereby confirm. 

“If you have already returned our 
supplies, we will express them back to 
» you upon their receipt, asking you to 
> accord the company a representative 
position in your office and a fair share 
of your business, and we will assure 
you that your treatment from this of- 
fice will be such as to make the com- 
pany one of the most valuable agency 
> counections which you have ever had.” 
j The Other Side. 
Appreciating that there must be two 
© sides to this as to every other story 
and desirous of presenting both in 
order that readers of The Eastern Un- 
>. derwriter might be able to judge as to 
the merits of the controversy, a repre- 
sentative of the journal sought out Pau! 
Turner, president of the American 
Agency Company and obtained fiom 
him the following frank statement: 

“The facts are simply these: 

“In June, 1907, the American Agency 
Company became the field representa- 
tive of the Spring Garden Insurance 
Company of Philadelphia for Maryland. 
Delaware, District of Columbia, West 
Virginia and Virginia; not on a salary, 
mark you, but on an overriding commis- 
sion and contingent fee upon the net 
profits of the business done in our ter- 
ritory. We were to create and main- 
tain an agency plant, bearing the en- 
| tire expense of planting the same. In 
© October, 1907, the company added the 

State of North Carolina, indicating that 

so far our efforts in its behalf had been 

Satisfactory, and we went ahead, creat- 

ing a plant and doing the best we knew 

how for its interests. 

“On April 7, 1908, without any dissat- 
isfaction having been expressed, Presi- 
dent Porter withdrew the State of Dela- 
ware, the City of Baltimore and the 
District of Columbia from our contract 

' under the following letter: 
‘Philadelphia, April 7, ’08. 

‘American Agency Com. of Delaware, 

Paul Turner, Esq., President, 

Baltimore, Md. 

‘Dear Sirs:—In accordance with the 
terms of our agreement of June 1, 1907, 
we hereby give you the stipulated thirty 

(Continued on page 19.) 
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Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 


MAIN OFFICE, 56 CEDAR STREET 
CASH CAPITAL. $3,000,000. 


Assets, January ist, 1908 ..... 

Liabilities (including capital) 

Reserve as a Conflagration surplus 

Net Surplus over all Habilities and reserves 


SURPLUS AS REGARDS POLICYHOLDERS, $10,203,211. 


$20,862,697 

13,659,486 
500,000 
6,703,211 


Insures against loss of real and personal property, rental 
income, use and occupancy, earned profits and 
commissions by 
Fire, Lightning, Wind-storm and 
Inland Transportation Risks 





Entered United States 
1866 


North British 
and Mercantile 
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MUTUAL LIFE POLICIES 


Are Easiest to Sell 


Because Yearly dividends have been increased for the last three years 1906-7-8 
at a rate equaled by no other company. 


Cash values guaranteed in the new life and endowment policies, are equaled by 
few companies, and excelled by none. 


Attractive features have been added to standard policy forms. 
Liberal terms offered producing agents under the 1908 contracts. 


information, address, 
GEO. T. DEXTER, 2nd Vice-President 


THE MUTUAL LIFE 


Insurance Co. of New York 
834 Nassau Street, NEW YORK, N. 


$3.00 a Year; 15c. per Copy. 


STATE MUTUAL OF GEORGIA. 


BUTTOLPH ISSUES MILD REPORT. 


Agency Contracts of 90 Per Cent. and 
10 Per Cent. Renewals. Actuary 
Gould Resigns. 


Under date of June 27, Comptroller 
General Wright of Georgia, who has 
charge of the insurance department of 
that state, in writing to S. H. Wolfe 
consulting aciuary of this city said: 

“I hope during the coming week to 
take official action upon the reports 
made by yourself and Mr. Buttolph on 
the examination of the State Mutual 
Life Insurance Company, and have same 
filed for information of the public rela 
tive to the condition of this company 
I shall, however, submit with the order 
filing the reports a few prefatory re 
marks which I think are demanded 
which will finally dispose of the mat 
ter.” 

In the meantime the report of Mr 
Buttolph, compiled since Mr. Wolfe 
report, has been printed and widely dis 
tributed. It is somewhat mild and evi 
dently more accepiable in some quar 
ters than that of Mr. Wolfe Never 
theless it is interesting to noite some 
of the findings of Mr. Buttolph. In the 
ledger assets are three items which ¢ 
passed over with entirely too little con 
cern for their importance namely: Bills 
receivable, $56,365.34: agents’ balances 
$24,574.21; outstanding nets on new 
business $66,266.08. 

Of the first item seventy per cent 
consists of notes taken in part paymen 
of guaranteed income certificates; ten 
per cent. notes given by azen‘s on ac- 
count of advances and twenty per cent 
ordinary commercial paper discounted 
by the company Well may the ex 
aminer say that the latter is an ill 
advised form of investment for a life 
insurance company 

rhe second item, “‘agents’ balances,’ 
is passed over without comment, 
although amounting to nearly $25,000 

The third item is condoned “owing to 
a peculiarity in the manner of trans 
action of the business cf ‘his company.’ 
Just think of over $66,000 “outstanding 
nets on new business” with a company 
operating on the full preliminary term 
basis! Mr. Buttolph says the company 
“has been altogether too lax in the col 
lection of the net amount due from 
agents on new business.” 

90 Per Cent. and 10 Per Cent. Renewals 

A better idea of the “net from agents” 
may be obtained when the contract 
which was in operation during the year 
1907 is taken into account That con 
tract provided 90 per cent. initial com- 
mission and 10 per cent. on all future 
premiums. Examiner Buttolph says 
that “new business should be secured 
at a lower cost under the 1908 con- 
tract.” He does not say it will be. 

This gives us a little insight as to 
the value to the company of the three 
items referred to. In nearly every State 
in the country they would at least be 
placed in a statement as non-ledger 
assets. 

With these items, aggregating nearly 
$150 000 included as ledger assets, Mr 
Buttolph gives the company a surplus 
to policyholders of only $28,798. 

Slow Paying Death Claims. 

In that great essential for a life in- 
surance company, i. e., the extension of 
benefits to widows and orphans, parents 
or dependants, at a time when most 
needed Mr. Butiolph says the State 
Mutual Life of Georgia is deficient. To 
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use his own words “the company is not 
as prompt in the payment of its losses 
as it should be. Policy contracts call 
for prompt payments. During the en- 
tire year the records show an average 
delay, after “the approval of papers,” 
of from eleven to twelve days in pay- 
ing claims. 

No liability has been charged on ac- 
eount of accrued taxes on premiums 
and none on account of annuity pay 
ments which the company will be call 
ed upon to meet in the future under 
old assessment contracts. 

Income Certificates Passed Up. 

Practically no mention is made of the 
manipulation of funds under the guise 
of income certificates, aggregating on 
June first, 1908, $434,300—an increase 
since January first of nearly $100,000 
These, by the way (we suppose be- 
cause of their peculiar nature) are not 
charged up as a liability, although they 
represent money contributed and spent. 

Nothing is said of the return of funds 
from the redemption of “income cer 
tificates” by C. R. Porter and others. 
No, there is nothing to criticize in con 
nection with transactions which when 
exposed will unquestionably make it 
hot in old Georgia. Like the feiiow 
who went through a forest but could 
find no kindling, Examiner Buttolph did 
not see these transactions although 
Comptroller-General Wright had pre 
viously given a little insight into them 

Pernicious Agency Contract. 

A pernicious agency contract under 
which no life insurance company unde! 
the sun could survive evoked practi- 
cally no criticism although as an ac- 
tuary Mr. Buittolph must have been wel’ 
aware that’ provision for such gross 
wanton extravagance was not provided 
for in the premium. 

President Porter may feel happy over 
the exceedingly modest report prepared 
by Mr. Buttolph, but what the life un. 
derwriting fraternity and the general 
public want to see, and will have is the 
result of the rigid investigation con- 
ducted by the capable and fearless S. 
H. Wolfe of New York. 

Actuary Gould Gets From Under. 

In the meantime a telegram from At- 
lanta received as we go to press an- 
nounces that Actuary W. H. Gould of 
the State Mutual has resigned to take 
effect immediately. This to say the 
least is very suggestive. 

The Buttolph report with abbreviated 
fivures, is as follows: 

Hon. William A. Wright, 
Comptroller General and Insurance 
Commissioner, Atlanta, Ga. 

Dear Sir:—In accordance with your 
instructions, I have made an examina- 
tion of the State Mutual Life Insurance 
Company of Rome, Georgia, and submit 
herewith a statement of the company’s 


financial transactions during the year 
1907, and its condition at the close of 
that year. 
Ledger assets, December 

_ Se  . aeey eee $581,360.47 
DE tenes ss ochre ae wegen 1,894,158.14 
Se 2,475,518.61 
Disbursements ........... 1,298,894.61 


Ledger assets .........0.- 
Nor-ledger assets 
Total gross assets ........ 
Assets not admitted 
Total admitted assets 


1,176,624.00 
172,945.12 
1,349,569.12 
81,069.25 
1,268,499.87 


Net reserves 


$1,192,054.46 


Total policy claims ....... 19,500.00 
Premiums paid in advance. 265.97 
Unearned interest ........ 12,934.76 
Accrued salaries ......... 4,705.39 
Taxes accrued .......... 1,000.00 
Annual dividends due ..... 9,241.48 
Surplus to policyholders 28,797.81 


Ny Wilcdivia actdrdis bteace do 6 ries 1,268,499.87 

The invested assets of the company, 
with the exception of bills receivable, 
are of a satisfactory nature and are be- 
lieved to be worth all for which credit 
has been given to the company in the 
foregoing statement. The items of 
hills receivable is sufficiently large to 
attract some attention, and seems to 
require some explanation. Approx!- 





mately 70 per cent. of this item con- 
sists of notes taken in part payment of 
the guaranteed income certificates is- 
sued by the company, to which refer- 
ence will be made later on in this re- 
port. This perhaps is not open to 
severe criticism, nor is the 10 per cent. 
of this item which consists of notes 
given by agents on account of advances 
made to them, but the remaining 20 
per cent., which is ordinary commercial 

per discounted by the company, is a 
crm of investment which is generally 
believed to be ill-advised upon the part 
of a life insurance company. The com- 
pany’s officers state that the making of 
such loans has been discontinued 
since the first of the year. 

Owing to the pecularity in the man- 
ner of transaction of the business of 
this company, the credit that would or- 
dinarily be carried as uncollected net 
premiums on new business, among the 
ron-ledger assets, here appears as a 
ledger asset under title of “outstand- 
ing nets on new business.” This amount 
appears to be somewhat larger than it 
should be, and indicates what a careful 
examination of the individual items go- 
ing to make up the total shows to be 
undoubtedly true, namely that the com- 
pany has been altogether too lax in the 
collection of the new amount due it 
from agents on account of new business 
written. The company itself now rea- 
lizes this, and at the time this exam- 
ticn was completed had already collect- 
ed a very considerable proportion of 
these outstanding premiums. 

In determining the liabilities of the 
company, the valuation of all outstand- 
ing legal reserve policies was made 
upon the full preliminary term basis 
except in the case of a certain small 
class of policies under which the gross 
premiums charged is less than the net 
premium computed upon this basis. In 
this case, additional liability was charg- 
ed covering the present value of all 
future deficiencies in premium. In the 
case of the assessment policies still out- 
standing, the reserve was computed in 
accordance with the terms of the policy 
covtracts themselves, which gives a 
much higher liability than would the 
method provided for in the Georgia 
law. 





Slow in Paying Claims. 


The item of liability given under the 
head of “claims for death losses and 
due and unpaid” shows the company is 
nct as prompt in the payment of its 
losses as it should be. The policies call 
for the payment of losses immediately 
upon the approval by the company of 
pioofs of loss, while the company’s rec- 
ords for the past year Indicate that on 
the average losses have not been paid 
until eleven or twelve days after the 
approval of the papers. On the other 
hand the company has contested very 
few claims and only such as the best 
interests of its policyholders seem to 
demand. There was one death occur- 
ing under a $5,000 policy just at the 
ciose of the year, of which no notice 
was received by the company until 
after the middle of January. This 

as not been included among the lia- 
bilities of the company because of the 
fact that after careful examination into 
all of the evidence I am convinced that 
this is in no sense a legitimate claim 


against the company and because of 
the further fact, that, although the 
beneficiary named in the policy was ad- 
vised four months ago that the com- 
pany did not regard it as a legitimate 
claim, no steps appear to have been 
taken by the beneficiary to dispute this 
contention. 


It will be noted that a liability has 
been charged against the company on 
account of state and municipal taxes 
accrued, but no liability has been 
charged on account of accrued taxes on 
premiums. This I believe is in accord- 
auce with the usual practice of your 
Department. Neither has there been 
any liability charged, other than the 
contractual reserve above referred to, 
en account of the annuity payments 
which the company will be called upon 
in the future to make under the old 
assessment contracts. 


Scheme to Raise Cash. 


In order to obtain funds with which 
to prosecute its business, the company 
first resorted to the issuance of guaran- 
teed income certificates. I understand 
that the nature of these certificates has 
been fully investigated by your Depart- 
ment, and acting upon the advice of 
the Attorney-General you have held 
that these certificates do not constitute 
a liability in determining the solvency) 
of the company. There were $337,700 
of these certificates outstanding Decem- 
ber 31. Owing to some criticism of the 
company because some of these certifi- 
cates have been retired during the year, 
the company has since issued addition- 
al certificates so that the amount out- 
standing,, the first of June 1908, was 
$434,300. 

On the 28th of February, 1907, the 
company entered into a contract with 
the co-operative Agency Company, 
which contract continued in force for 
one year and was superseded ‘by a new 
contract bearing date of February 28th, 
1908. The salient features of this new 
ccntract are: that the insurance com- 
pany is to pay the agency company 10 
per cent. commision on all future pre- 
mius collected in cash in consideration 
of the services rendered by the agency 
company; the payment of all renewal 
commissions and of all guaranteed in- 
come certificate dividends, and of the 
payment of the gross sum of $900,000 
to the insurance company in amounts 
of not less than $50,000 per year. with 
interest at the rate of 5 per cent. per 
annum on deferred payments. The 
agency company also guarantees to the 
Insurance Company the payment of the 
net amount due the company of all 
first year’s premiums, and, if requested 
so to do, must make collection of re- 
newal premiums. 


Under this contract, which leaves it 
to the insurance company to set what- 
ever limit it deems advisable upon first 
years’ commission paid to agents, the 
new business should be secured at a 
lower cost than under the contract in 
force during the year 1907, which pro- 
vided for the payment to the agency 
company of a first year’s commission 
of 90 per cent. 


The company has had an unusually 
rapid growth, having in force some- 
thing over $42,000,000 of Insurance. 
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FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


—————OF PHILADELPHIA———_—— 
HAS SOME EXCELLENT 
AGENCY POSITIONS 


Apply tt ALEXANDER McHNIGHT 
BROAD STREET 


-——_-———-L. G. FOUSE, President 








NEW RATES FOR FORESTERsS. 





Burden Falls Heavily on Members En. 
tering at Age Forty or Over. 
The Old Story. 





At the recent meeting of the Supreme 
Council of the Independent Order of 
Foresters at which rates were largely in- 
creased, three plans were considered by 
the committee on rates, but none of 
them met with the approval of the dele- 
gates. The report of a sub-committee 
advising the acceptance of a compro- 
mise scale was adopted with little dis- 
cussion. The new scale is tentative to 
some extent and it allows the old mem- 
bers who are unable to meet the heavier 
assessments certain options. 


The rates adopted are as follows: 


Monthly Monthly 
Age rate Age rate 
__ Bee $ .82 eee $1.91 
ee . 84 Serre 2.038 
ere .87 _ ae 2 16 
Sana . 89 _ er 2 
RS é:6 ase a0 -92 eee 2.42 
_ Ae . 95 re eS 
nae 1.00 eee 
Rasa rans 1.05 ee ae 2.76 
eS 1.10 eee 2.80 
ee 1.16 Sear 2.81 
_ are 1.21 A 2.90 
ere 1.26 __ ae ea 2.99 
err rY 1.32 __ a 3.13 
a tsneews 1.37 ee eee 3.37 
Pe vekeees 1.43 52 3.62 
are 1.50 _ ee 3.97 
De xnirte ts 1.57 BG chives a 4.31 
_ Eas 1.65 
eee 1.72 
a eee 1.81 


The advance in the rates from the 
schedule of 1898 varies from about 8 
to 25 per cent. The heaviest burden 
will fall on those who entered at the 
age of 40 and thereabout. To equalize 
the differences, the old members are 
te be rated’ according to the age of 
their entry on the new schedule which 
will take effect October 1 next. If they 
are unable or unwilling to meet the 
highed demands they are allowed the 
alternatives of borrowing the addition- 
al premium required, or to accept a 
new policy of insurance or benefit cer- 
tificate for such proportion of the rate 
of premium in force, and continue to 
pay the rate of premium or assessment 
fcr mortuary purposes that they have 
been paying. 

In the case of the first option the loan 
iz to be charged against the policy, as 
a lien on it, with interest at 4 per cent. 
It was also enacted that the executive © 
council must levy an extra assessment 
if the accumulated fund at any time in 
the future falls below the sum of $40 
per member. 





What the Metropolitan Agency of the 
Northwestern Mutual has Accom- 
plished Since January 1. 





If money is tight and life insurance 
hard to sell just now as is frequently 
al’eged, no suggestion of such a reputed 
condition is to be found in the record 
of the Metropolitan Agency of the 
Northwestern Mutual Life Insurance 
Company, which is under the capable 
direction of John I. D. Bristol. Since 
January first the paid for business of 
the agency, all secured from its ow? 
men, aggregates, $9,310,263, as against 
$6,866,066, written during the similar 
period of last year. No wonder the 
hustlers at No. 1 Madison avenue are 
optimists, and are planning for still 
larger things during the balance of 
1908. 





Henry P. Wickes, inspector of agen- 
cies of the Home Life, with headquar- 
ters at St. Louis, Mo.. is on a visit to 
the home office. Mr. Wickes is one of 
the most valuable men on the staff of 
Superintendent of Agents Murray. In 
order to demonstrate how easy it is to 
write business ai the present time Mr 
Wickes brought with him a bunch of 
applications aggregating $30,000, 








MeN NN AOS OOF SO So ee DO 


a 








July 2, 1908. 


THE EASTERN UNDERWRITER. 





3 








“THE RHODUS BROS. FIASCO. 


HOPE FOR AN INDICTMENT. 





investigation Reveals Net Work of In- 
terlaced Corporations—Mystic Trio 
Under Searchlight. 


Chicago, June 30. (Special corres 
pondence.) ‘The expose of the Rhodus 
Bros.’ operations brings out more as- 
tounding conditions as the investigation 
proceeds. Those who have been en- 
ticed into their complex net hope to get 
something back. 

Life men trust the Federal grand jury 
will indict the Rhoduses. The evidence 
so far taken before the master--in-chaa- 
cery has brought out a net work of 
interlaced corporations, which no one 
can understand. Stock jobbing and 
high finance have reached a climax in 
the twenty-odd corporations manipula*- 
ed by these creative geniuses. 

Power Behind the Throne. 

The brilliant mind of Birch F. Rhodus 
is responsible for the intricate system 
of interlocking devices. Thomas and 
Edward T. are but tools in the hands of 
their bigger brained brother. Moritz 
Rosenthal, *he shrewd lawyer of this 
mystic trio has been employed to keep 
the machinery on this side of the dan- 
ger line. 

Capture Big Men. 

The Rhoduses have with their siren 
voices and suave manners roped in some 
of the best men of Chicago. A list of the 
stockholders in their two-score corpo- 
rations would be a veritable “blue book” 
of successful men. When such men as 
John M. Roach, the traction magnate; 
Ferd W. Peck, the capitalist; John V. 
Clarke, the banker; are given as refer- 
ences and they furnish the Rhodus out- 
fit a clean bill of health, we can scarcely 
blame the man of little knowledge in 
the world of finance from investing his 
savings in the Rhodus grist mill. 

Enormous Salary Received. 

Petitions already filed charge the 
Rhoduses with diverting most of the 
money secured in the stock selling 
propaganda to their own use. Birch 
Rhodus under oath confessed to be 
drawing more salary than the presi- 
dent of the New York Life or the Mu- 
tual. 

It was brought out in the proceedings 
last week that Thomas Rhodus operated 
a lottery in Denver and has gone under 
an alias. 

Some Agents Conscience Smitten. 

Many of the Rhodus agents saw late 
last fall that the stock selling was to 
be continued so long as suckers would 
take the bait and that the Republic Life 
was to be kept inside a glass cage, 
merely as an adornment. Some of the 
more conscientious of these men pulled 
away from the maze of financial wires. 
Those with blunted consciences re- 
mained to feast at the orgy. 

Widows Fall An Easy Prey. 

The pity of it all is that many per- 
sons of small means, influenced by the 
fancy figures and oily talk of a Rhodus 
agent and bewildered by the glare of 
the literature thrust at them, have in- 
vested about all their savings in one or 
the other of the Rhodus enterprises. 

In some cases widows have been led 
to part with their money by noting the 
names of supposedly high grade men 
of Chicago and other cities who were 
given as references. 

An Appéal for Funds. 

Birch Rhodus last week sent a letter 
to stockholders of the Central Life Se 
curities Company appealing for funds 
to fight the receivership. This is re 
garded as the acme of insolence. In 
response to this communication, the 
Federal court has received numerous 
letters urging the vigorous prosecution 
of the whole Rhodus outfit. 

Birch Rhodus was threatened with 
contempt of court before he would pro- 
duce the list of stockholders of *he 
Central Life Securities Company. A let 
ter will be sent out by *he receiver 
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seeking replies from stockholders as to 
how they were induced to subscribe 
and what promises were held out. 

Transactions of the Mines Develop- 
ment Company, a Rhodus corporation, 
with headquarters in Boston with the 
Central Life Securities Company, was 
indicated by Attorney Holden as one 
of the “mystic circle” deals whereby 
stock issued at $143,250 found its way 
back to the original point minus the 
collateral, or a greater part of it, with 
which the transaction was begun. The 
Central Life Securities Company traded 
stock of its own corporation for no‘es 
held by the Mines Development Com- 
pany, which promoted and sold mining 
stocks. 

At a meeting in the Palmer House 
several days ago of stockholders in the 
Boise King Mining Company, a Rhodus 
corporation, they were notified that it 
had been sold to a Los Angeles mining 
investment firm. 





Rhoduses Placed Under Arrest. 

Since the above was in type, Birch F 
Rhodus, Edward T. Rhodus and Thomas 
Rhodus have been placed under arrest 
charged with using the mails in a 
scheme, to defraud. The letter or 
which the charges are based was sen‘ 
to O. M. Holliday, Melrose Park, IIl. 
They were at once arraigned and sub- 
sequently released under a joint bond 
of $15,000. The hearing is se‘ for 
July 9. 





Promotion for Pancoast Kidder. 





Pancoast Kidder for a number of 
years the successful manager of the 
Mutual Life at Syracuse, N. Y., has 
been transferred to the Albany agency, 
succeeding T. Howard Lewis, who, as 
stated in last week’s issue of “The 
Eastern Underwriter,” had been pro- 
moted to the Boston management. Mr. 
Kidder is an exceptionally bright, pro- 
gressive Western production of the com- 
pany having commenced his managerial 
career at Topeka, Kansas, and is con- 
sidered a worthy successor of Manager 
Lewis. 


OWNERSHIP OF SURPLUS. 





Controversy Between Union Central 
Life and Ohio Commissioner Sub- 
mitted to Attorney-General. 





The right of the Union Central Life 
Insurance Company of Cincinnati to de- 
clare a stock dividend of $400,000 out 
of the surplus accrued from profits on 
non-participating business is before the 
Attorney-General of Ohio for an opin- 
ion, after an extended conference held 
Thursday at Columbus, participated in 
by President J. R. Clark and Counsel 
W. R. Ramsey of the company, Insur- 
ance Superintendent C. C. Lemert and 
Special Counsel Smith W. Bennett of 
the Attorney-General’s department. 

The question is regarded as having 
an intimate relation with the pending 
tax cases—one of which, having been 
decided against the company in the 
Common Pleas and Circuit courts for 
Hamilton county, was affirmed by the 
Ohio Supreme Court several weeks ago, 
thus compelling the company to make 
return of its surplus for taxation. The 
company held that the surplus was the 
property of the policyholders, and there- 
fore not subject to taxation, but judg- 
ment for a large sum was rendered 
against it. 

Since its incorporation in 1867 the 
company, with an authorized capital of 
$500,000, of which $100,000 was paid in, 
has made no separation of the funds 
classified as surplus arising from the 
participating and the non-participating 
business. Last year it began to make 
a separation of these funds from the 
beginning, and in its report as of De- 
cember 31st, 1907, listed $779,788 sur- 
plus from non-participating business 
and $1,642,000 surplus from participat- 
ing business. It is a portion of the 
former which is sought to be transfer- 
red to the stockholders as a stock divi- 
dend. 

The attitude of the department is 
that it has no proof this fund really is 
a surplus on non-participating business, 
and, if that is established, whether the 
status of the non-participating policy- 
holders is so clearly defined as to make 
certain the right of the stockholders to 
this surplus. The decision will be 
awaited with interest. 





Sigus of the Times 

Che rapid increase in the new business 
af The Nortinuestern during the period 
of life insurance tuvestigation and 
thereafter shows that The Northwestern has 
never lost the confidence of the public and that 
it is easier than ever te write business for 
The Northwestern. 

It is capable of easy demonstration that 
The Northwestern ie the best Company to 
insure in. 


and the new Premium Loan feature. 

Issues Partnership and Corporation In- 
surance. 
Fer further information or an Agency, 


H. F. NORRIS, 
Superintendent of Agencies. 


Che Northwestern 
Mutual Life Jusurance Co. 
of Milwaukee 


H. L. PALMER, President 
A. S. HATHAWAY, Secretary 





Each year larger than any in the pre- 
vious history of the Company. 


Commenced Business 1858 





STOCK AND LIFE INSURANCE, 


APPROVAL WITHHELD IN OHIO. 








Lincoln National Life of Indiana Se- 
cures Temporary Restraining Order 
On Ohio Commissioner. 





Columbus, Ohio, June 30 (Special).— 
A temporary restraining order was 
granted Friday in the Common Pleas 
court for Franklin county, at Colum- 
bus, in the suit of the Lincoln National 
Life of Fort Wayne, Ind., against C. C. 
Lemert, Insurance Superintendent for 
Ohio, to enjoin him from revoking the 
company’s license to do business in the 
Siate, because of an option to purchase 
stock embodied in the company’s life 
insurance policies. 


The suit, a friendly one to obtain a 
construction of the statute, was filed 
Thursday by Daniel B. Ninde of Fort 
Wayne, counsel for the company, after 
a conference with Superintendent Lem- 
ert and Smith W. Bennett, special coun- 
sel in the attorney-general’s depart- 
ment, which was attended also by 
Senator Samuel H. West, who was a 
member of the life insurance codify- 
ing commission, local counsel, with 
John F. Wilsin, for the company. It 
followed the refusal of the Superintend- 
ent, Tuesday, to approve the stock 
selling plan. Tuesday’s conference was 
attended by those above named and 
Arthur F. Hall of Fort Wayne, secre- 
tary and manager of the company. 


Anti-Discrimination Law. 


The suit hinges on the construction 
to be placed on what is known as the 
anti-discrimination law, passed in 1889, 
amended in 1893 and finally amended 
at the last session of the general as 
sembly. ‘Section 1 of the law reads: 

Sec. 1—No life insurance company 
dcing business in Ohio shall make or 
permit any distinction or discrimination 
in favor of individuals between insur- 
ants (the insured) of the same class 
and expectation of life in the amount 
cr payment of premiums, or rates 
charged for policies of life or endow- 
ment insurance, or in the dividends or 
other benefits payable thereon, or in 
any other of the terms and conditions 
of the contracts it makes; nor shall 
any such company, or any agent there 
of, make any contract of insurance, 
o1 agreement as to such con- 
tract, other than is plainly ex- 
pressed in the policy issued thereon; 
nor shall any such company, or any of- 
ficer, agent, solicitor or representative 
thereof, pay, allow, or give, or offer to 
pay, allow or give directly or indirectly 
as inducement to insurance, any rebate 
of premium payable on the policy, or 
any special favor or advantage in the 
aWvidends or other benefits to accrue 
thereon, or any paid employment or 
contract for services of any kind or 
any valuable consideration or induce- 
ment whatever not specified-in the 
policy contract of insurance; or give, 
sell or purchase, or offer to give, sell 
or purchase as inducement to insurance 
or in connection therewith any stocks, 
bonds or other securities of any insur- 
ance company or other corporations, as- 
sociation or partnership, or any div!- 
dends or profits to accrue thereon or 
anything of value whatsoever not spec!- 
fied in the policy. 


The Company’s Plan. 


The company holds that the clause 
“not specified in the policy,” permits 
it to sell stock if the option is made a 
part of the policy. The insurance de 
partment holdg to the contrary. The 
plan of the company is to give the as- 
sured an option to purchase four shares 
of the $150,000 capital stock of the 
company for each $1,000 of insurance 
taken out, by or before Nov 1, 1909, or 
the purchase of a fourth of this amount, 
at any time within the time limit, will 
operate to extend the option for one 
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of the par value of $10, and must be 
paid for in cash. There is no agree- 
ment that dividends on te stock shall 
be applied on the premiums on the 
policy or any other relation between 
the stock and the policy, except that 
the policy itself contains the option to 
purchase. 

The latter part of this week, probably 
Friday, the State will demur to the peti- 
tion, the demurrer will be over-ruled 
and the case will then be forced as 
rapidly as possible through the Circuit 
Court to the Supreme Court for a con- 
struction of the law. It is not probable 
this decision will be reached before fall. 


Stock Selling a Separate Business. 

Another question of law that may 
come up will be whether the sale of the 
company’s stock, under the plan pro- 
posed constitutes another kind of busi- 
ness in the meaning of the statute 
which prescribes that life insurance 
companies admitted to do business in 
Ohio shall not be engaged in any other 
kind of business, in this or any other 
state. This is Sec. 3596 of the Revised 
Statutes, which provides: 

* * * nor shall the business of 
life insurance * * in this state be 
in any wise conducted or transacted by 
any company * * which in_ this 
state or any other state or country, 
makes insurance on marine, fire, inland 
or any other risk, or does a banking or 
any other kind of business in connec- 
tion with insurance. 

Superintendent Lemert contends that 
the sale of stock as proposed comes 
within the meaning of this statute, but 
counsel for the company holds that it 
is a well established rule of law that 
where specific facts or circumstances 
or conditions are set forth, followed 
by the general specification “or any 
other kind,” the “any other” must be 
taken as meaning others of the same 
kind or related to those specifically 
set forth. 





RULING ON POLICY LOANS. 





Not Admissible for Securities Under 
Reserve Law—Massachusetts De- 
partment Interprets Section 37. 


In aswer to a letter written by Alfred 
D. Foster, president of the New Eng- 
land Mutual Life relative to the intent 
of Section 37 of the Massachusetts law 
governing maximum policy loans; also 
asking information as to the admission 
of loans as securities in which three- 
fourths of the reserve of a life insur- 
ance company must be invested, Com- 
missioner Frank H. Hardison of that 
State said: 

“IT have yours asking for a ruling of 
the department as to whether it would 
be within the statute to lend a holder 
of a life insurance policy the whole 
cash value at the date of the loan and 
deduct therefrom one year’s interest at 
5 per cent.; in other words, whether 
this would or would not be equivalent 
to a loan of not more than 95 per cent. 
of the cash value of the policy. You fur- 
ther ask whether such loans could be 
admitted to the list of securities in 
which three-fourths of the reserve of a 
mutual life insurance company must be 
invested. 

“It seems to me that at the time a 
loan is made on a policy as collateral 
the amount that the policy must be held 
to secure is the amount of the loan or 
face of the note. If, however, 100 per 
cent. of the cash value is loaned, the 
loan is necessarily in excess of the 95 
per cent. of the cash value specified in 
section 37, and I do not see how the ad- 
vance payment of interest would change 
this conclusion. Hence, it would ap- 
pear that such a loan would not be ad- 
missible in the list of securities in 
which three-fourths of the reserve of a 
life insurance company must be invest- 
ed, under our statutes.” 





ORDER FAR FROM SATISFACTORY. 





Knights of St. John Needs More Mem- 
bers—Exodus Follows Increase of 
Rates. 





At the recent annual convention of 
the Knights of St. John, held at Read- 
ing, Pa., it was made clear to the dele 
gates that all was not rosy with the 
order, at least from an insurance stand- 
peint. In his report for the two years 
ending June 15, 1908, Supreme Secre- 
tury C. W. Wallace, said in part: 

“Those of you who were in attend- 
ance at the Buffalo convention in June, 
1906, realized before the close of that 
convention that the condition of our 
order was far from satisfactory, but 
‘lew, if any, were aware of the true 
conditions existing at that time. 

“For six consecutive years we were 
on the downward path, our member- 
ship decreasing at a rapid rate, and 
the condition of our treasury becoming 
worse and worse. Few, if any, of our 
local commanderies were increasing 
their membership, many of them had 
disbanded, and many were simply ex- 
isting and ready to disband at any time. 
Very few members were taking an ac- 
tive interest in the order and many 
ccmmanderies had not held a meeting 
for months. 

“Then came the announcement of a 
large increase in insurance rates and 
the delegates were called upon to ex- 
plain. The best report they could pos- 
sibly make was very poor, and the 
members dropped out by the score. 

“In a number of cases, commanderies 
withdrew, or threatened to withdraw 
from the order, others disbanded and 
everything was in an _ uproar. The 
supreme board met every few weeks 
and finally decided that our only hope 
rested in a change in the W. & O. rates 
acopted at Buffalo. 

“After much deliberation and discus- 
sion, and after comparing our rates 
with the old line experience tables, a 
resolution was adopted, permitting each 
member to pay assessments based on 
the new rates, but figured according to 
the age of admission, instead of the at- 
tained age.” 

It will thus be seen that in order to 
placate the membership a concession 
was made which will cause the whole 
battle to be fought over again. 





DEPLORES EXCESSIVE TAXATION. 





Policyholder Gives Good Logical Reason 
for Reduction in Dividends— 
Wants Laws Changed. 





One of the prominent life companies 
reproduces a letter from a policyholder, 
vice-president of a large bank, from 
which we cull the following: 

While I am satisfied with my business 
transaction with your company, and feel 
that I have had value received, and 
know that the $7,085.00 is all that is 
due me, I wish to say the same is not 
quite up to the inducements held out 
to me at the time of taking this policy, 


,total premiums received by these com- 
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twenty years ago; nor is it as much | 


as I had reason to expect and Would | 
have received had conditions remained | 
the same during the entire period. 

I am satisfied that the principal rea- | 
son for this depreciation is the natural | 
reduction in interest rates, hence the| 
lessening earning power of the securi | 
ties in which my money has been in | 
vested by the company. This condition | 
was inevitable. Another, and a grea‘er | 
cause, I attribute to the excessive tax | 
ation of insurance companies by the} 
various states; and in this particular | | 
wish to state that I am surprised that | 
the officers of the great insurance com- | 
panies of this country do not thorough. | 
ly enlighten their policyholders. If the | 
policyholders knew of the excessive | 
taxes which they are paying, I feel | 
confident they would use their | 
best efforts with the members of thi | 
various legislatures from time to time | 
to bring about a reduction of the same | 

No one will question the right and | 
propriety of a state levying a tax on 
its policyholders to defray the neces 
sary expense of maintaining its insur 
ance department, yet the same would 
not be without precedent. I understand 
the most enlightened nations of Europe 
have fostered the system of life insur- 
ance because of its benefits to the 
state, and I am informed that some of | 
them exempt from the income tax with 
in a certain limitation—the money 
which a man devotes to life insurance. 

Again, savings banks are not taxed 
upon the funds held by them on de 
posit, because the state in its wisdom 
sees fit to encourage thrift and economy, | 
yet the same lawmakers discourage simi- | 
lar institutions and similar savings 
funds that have been deposited from 
year to year with life insurance com- 
panies by placing a penalty on the 


that 


panies of from one to three and one 
half per cent. per annum. I am in 
formed that the excessive amount col 
lected from the policyholders of the 
insurance companies by the various 
states, over the actual cost of maintain 
ing their several insurance depart- 
ments, aggregates many millidns of dol 
lars per annum. 

Excessive taxation is increasing each 
year throughout the United States, cre 
ating burdens that are difficult to carry. 
All lines of business are suffering by 
reason of these impositions, and unless 
relief is afforded soon the result wil | 
be most damaging to our nation. The | 
rich, the poor, and the man of moderate 
means are all affected alike by these | 
unjust charges upon their means. 

Much criticism has been made in the | 
last few years regarding the manage | 
ment of the old line life insurance com | 
panies. There is no doubt in my mind | 
that mistakes have been made by the 
officers of these companies. The insti | 
tutions that do not make mistakes ar: | 
the institutions that do no business. | 
Laws have been enacted correcting | 
many of the evils that have existed, but | 
there are still more vital changes that | 
should be made, and | refer more par. | 
ticularly to extortionate taxes levied 
against these beneficient institutions | 
which | trust will be corrected. 








The Bankers Life Association 
OF DES MOINES 


A Mutual Association of Preferred Risks. 
tional record fur 28 years for Low Rate of Mortality, 


Excep- 





Prompt Payment of Claims, Economy of Manage- 
ment, Security of its Funds and Satisfactory Results 


for its Policy Holders 


Assets January 1, 1908, $11,736,775.76 


CLINTON L. BOOTH, General Agent, 246 Arcade, Cleveland, Ohio 
GEO. HAYWOOD, General Agent, Yonkers, N. Y. 


| 
EDWARD A. TEMPLE, President | 


JEFFERSON — 


Standard Life Insurance Co. 
RALEIGH, NORTH CAROLINA 
STRONGEST IN THE SOUTH 
Surplus to Policyholders 
$490,291.07 
WRITE REGARDING TERRITORY 
C. W. GOLD, Superintendent 








SPECIAL 
CONTRACT 
SALESMEN 


Get my new policy. Leads them all. 
I know just what you need, and have 
got it. This is quick action tor you. 
Write me to-day: 

CURTIS J. HEBERT, 


Southern Manager 


The Reserve Loan 
Life Insurance Company 


Stahiman Building, 
NASHVILLE, TENN. 























WANTED 
BY 


*"Ridbalttgol 
INSURANCE COMPANY 


Live, energetic men, for 
some excellent territory, Ex- 
clusive and liberal contrac’s 
will be made with the proper 
parties, 

The Armstrong Committee 
found no questionable methods 
in The Manhattan Life Insur- 
ance Company. Address 


W. B. LANE, Vice-President 
66 Broadway, New York 





Southern Life 


Insurance Company 


pie OF...... 
Fayetteville, N. C. 


is preparing to offer unusual opportunities 
in the States of Georgia and South Carolina 
to the right parties. 


AGENTS DESIRED 
For North and South Carolina and Georgia 
Address C, J. COOPER 


General Manager 














). 





we Se 





July 2, 1908. 








CONTRACTS LIBERALIZED. 





President Foster of New England Mu- 
tual Makes Important Announce- 
ment to Policyholders. 





In his first official announcement on 
pehalf of the new administration, Pr2si- 
dent Alfred D. Foster, of the New Enag- 
land Mutual Life gives good news to 
the field force in the shape of increased 
penefits to policyholders. Commencing 
with the third year the surrender charge 
is entirely eliminated, giving to the as- 
sured the full three per cent. reserve in 
cash, paid-up or extended insurance in 
case of default in payment of any sub 
sequent premium. 

The new values are endorsed upon 
all policies now Issued and apply to all 
policies issued on the three per cent 
reserve ‘basis since December 31, 1907. 

Schedules of values under Life, Limit 
ed Payment Life and Endowment poli- 
cies are as follows: 

Ordinary Life. 
Amount $10,000, age 35, premium $270. 


Yeais Loan Cash Paid Extended 

up Yrs. Days 
3 .... $378 $397.60 $900 4 183 
eer 511 537.70 1,190 6 7 
BS ssa 648 681.60 1,480 7 182 
B sve 788 829.40 1,770 8 326 
Baa 932 981.10 2,060 10 57 


8 .... 1,080 1,186.80 2,340 11 1090 
9 .... 1,282 1,296.50 2,620 12 8% 
10 .... 1,888 1,460.10 2,899 13 21 
11 .... 1,547 1,627.60 3,160 13 269 
12 .... 1,709 1,798.70 3,430 14 108 
3 .... 1,875 1,973.50 3,690 14 271 


14..... 2,044 2,151.60 3,950 15 33 
15 .... 2,217 2,332.80 4,200 15 128 
16 .... 2,891 2,516.80 4,450 15 196 
17 .... 2,569 2,703.40 4,690 15 239 
18 .... 2,748 2,892.20 4,920 15 259 
19 .... 2,929 3,083.20 5,150 15 261 


3 

20 .... 38,112 3,275.80 5,370 15 245 

21 .... 3,297 3,470. 
22 .... 3,482 3,665.20 5,790 15 172 
23 .... 3,669 3,861.40 6,000 15 118 
24 .... 3,856 4,058.10 6,190 15 54 
25 .... 4,043 4,254.90 6,380 14 348 

Twenty Payment Life. 

Amount $10,000, age 35, premium $367. 
Years Loan Cash Paid Extended 
up Yrs. Days 
$648 $682.00 $1,540 7 334 
. 924.60 2,050 10 2123 
5 ...- 1,117 1,175.20 2,560 13 14 
; .... 1,863 1,434.00 3060 15 75 
7 .... 1,617 1,701.40 3,570 17 28 
8 .... 1,879 1,977.70 4,070 18 246 


9 2,150 2,268.10 4,570 20 16 
10 2,430 2,557.80 5,070 21 81 
11 2,720 2,862.40 5,570 22 93 
12 3,018 3,176.80 6,060 23 64 

3 3,327 3,501.60 6,550 24 8 
14 3,646 3,837.00 7,040 24 307 
15 3,975 4,183.30 7,530 25 249 
16 4,314 4,541.10 8020 26 22v 
17 4,666 4,910.70 8,520 27 247 
18 5,029 5,293.10 9,010 29 9 
19 5,405 5,688.99 9,500 31 25 
20 .... 5,795 6,099.20 10,000 Paid up 
21 .... 5,902 6,211.80 
22 .... 6,009 6,325.10 
23 .... 6,117 6,438.90 
24 .... 6,226 6,553.00 
25 6,334 6,667.20 


Loan values are obtainable upon pay- 
ment of interest at the rate of five per 
cent. 





A LIFE INSURANCE DIVIDEND. 





Many policyholders have but a vague 
idea of the source and the real meaning 
of dividends in life insurance. Too gen- 
erally they are regarded as profits, simi- 
lar to the dividends on bank stock or 
interest on money loaned. For example: 
a policyholder pays a premium of $28.11 
on a policy of $1,000, and at the end of 
the year receives a dividend of $3.32. 
That is nearly 12 per cent. of the pre- 
mium paid, and he is pleased; for his 
investment of $28.11 seems to have 
earned a good return. 

This is wholly a misconception of the 
nature of the life insurance dividend. 


The policyholder loses sight entirely of 
the purpose, of life insurance, which is 
not investment but indemnity. The 
policyholder insures his life to the end 
that his family or dependents may be 
provided for in the event of his own un- 
timely death. The company undertakes 
to charge a premium which will be pre- 
cisely enough to cover the present and 
future cost of the insurance. When the 
policyholder pays the premium, he is 
not investing $28.11 at interest, but is 
paying for the indemnity furnished 
against death, just as when he takes a 
fire insurance policy he pays for indem- 
nity against fire. 

Theoretically, the life insurance pre- 
mium is just large enough to meet the 
present and ultimate cost of the insur- 
ance. In computing the premium the 
actuary assumes that a certain propor- 
tion of policyholders will die in each 
year, that the funds in the hands of the 
company will earn a certain rate of in- 
terest, and that expenses and contingen- 
cies will call for a certain amount each 
year. If these assumptions should prove 
to be correct—if the number of deaths 
and the rate of interest earned and the 
amount required for expenses should 
correspond exactly with what was figur- 
ed upon in computing the premium, then 
the latter would furnish exactly money 
enough to pay for the insurance, and 
there could be no dividends at all. 

In a well-managed company, however, 
it usually turns out that there were fewer 
deaths than were counted upon, that ex- 
penses were less than were anticipated, 
and that more interest was earned than 
was assumed. The result is that the 
income of the company is larger than is 
needed to cover the cost of the insur- 
ance, and the excess is accordingly re- 
turned to the policyholders in the form 
of dividends. At the end of each calen- 
dar year, after the books have been bal- 
anced, it is ascertained how much has 
been gained or saved in this way dur- 
ing the year, and this is equitably appor- 
tioned among the several policyholders, 
to be paid to them in the form of a 
dividend during the succeeding twelve 
months on the anniversaries of their 
several policies. In the case of deferred 
distribution policies, the amount appor- 
tioned is accumulated at interest, to be 
paid ultimately, with gains accruing 
from terminations, to such policies as 
complete their distribution periods. 

Thus it will be seen that the life in- 
surance dividend is not profit on an in- 
vestment but simply the return of an 
over-charge. It represents just so much 
saved or gained by reason of an 
economical and efficient management, 
whereby the anticipated cost of life in- 
surance as represented in the annual 
premium is reduced to the basis of ac- 
tual cost.—Mutual Interests. 





In Charge of Mutual Life Agency at 
Syracuse. 

Peter L. Ryan, superin‘endent of 
agencies of the Syracuse, N. Y., office 
of the Mutual Life, has been rewarded 
for good work well done, by being made 
manager of the agency, succeeding Pan- 
coast Kidder, transferred to Albany. Mr 
Ryan is very popular with *he boys and 
can be counted on to maintain the high 
standing of the agency. 
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WANTED. 

STOCK SALESMEN.—A fully pro- 
tected and guaranteed Life Insurance 
Agency Company’s stock is being of- 
fered to the public. It is a thoroughly 
established, dividend paying proposition, 
and secured by the underlying guarantee 
of a large Trust Company. Salesmen 
will be furnished with an attractive and 
complete selling kit, and full line of let- 
ters of endorsement, and acknowedge- 
ments of receipt of dividends from stock- 
holders, who are among the most sub- 
stantial and well-known business men— 
bankers, manufacturers and educators— 
in the South. Liberal compensation to 
salesmen of ability. Address—Southern 
Profit, Care Eastern Underwriter, New 
York, N. Y. 





PROGRESSIVE, AMBITIOUS SALES- 
MEN, CAPABLE OF EARNING FROM 
$3,000 TO $5,000 PER ANNUM. ONLY 
CAPITAL NECESSARY, A LARGE AC- 
QUAINTANCE AND A DETERMINA- 
TION TO SELL THE MOST POPULAR 
AND PROFITABLE LINE OF INVEST- 
MENT SECURITIES ON THE MAR- 
KET. AN INTERVIEW WILL INTER- 
EST AND SATISFY THE MOST SKEP.- 
TICAL. ADDRESS, GIVING EXPERI- 
ENCE AND RECOMMENDATIONS, 
“ALLISON,” EASTERN UNDERWRIT- 
ER. 





SPEND YOUR VACATION IN THE 
FAMOUS COOL BERKSHIRE HILLS. 
Three good men can get an A. 1. con- 
tract for two months’ work. Address 
a references, Box 1545, Springfield, 

ass. 


Two good men to act as special 
agents and assist sub-agents to close 
business; only those who understand the 
work and can give satisfactory refer- 
ences, also have confidence enough in 
their own ability to earn $30 to $50 per 
week and expenses. Address “Pennsy!- 
vania.” Eastern Underwriter office. 


A number of life insurance men on 
salary, commission and expenses, to ap- 
point agents, work with them and super- 


vise the work in the home state of a | 


newly organized old line life insurance 
company. Managed and controlled by 
men of experience, and ability. A 1 
references required. Address “Jud- 
son,” Eastern Underwriter office. 





A sound, conservative, Southern life 
insurance company is prepared to make 
general agency contracts with repre- 
sentative men in North and South Caro- 
lina. Address in strict confidence 
“Carolina,” Eastern Underwriter office. 


KEEP POSTED By Reading 
THE EASTERN UNDERWRITER 

Each Week 

Subscription $3 Per Annum 











JOHN HANCOCK 
Mutual 
Life Insurance Company of Boston 


Good Agency Contracts to Good Agents 
Apply to Home Office, 178 Devonshire St., Boston 


or to 


GEORGE L. STIMMEL 
General Agent 


FRANCIS MARSH 
Mgr. for Eastern Mass. 


WHITE & FENWICK 
State Agents 


20 Broadway, New York 202 Devonshire St., Boston Union Bidg., 9 Clinton St., Newark, N. . 4 


The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetts Laws. 
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UNEXCELLED IN 
Favorable Mortality 


—AND— 
Economy of Management 


THE 
Provident Life 


AND Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends, 








STATE Mutual Life 


Assurance Company 


Worcester, Mass, 
—_ 
Incorporated 1844, 
-————e 
Financial Statement, Jan. 1, 1908. 
EE? larhidish signe nee o'sd o $29,845,723.08 
SO eee ” 28,286,361.96 


i ee $1,559,361.12 





A. G. BULLOCK, President. 
Burton H. Wright, Secretary. 





1860 48th Year 1908 


Home LifelnsuranceCompany 


of New York. 
GEORGE E. IDE. President 





ss bicouauslwircwllc bance $20,004,853.63 
Liabilties (including Divi- 

dend Endowment Fund) . 17,440,398.20 
Divideud Endowment Fund 

(Deferred Dividends)..... 1,795,020.00 

| ON <a ction esterases 769,435.43 

| Insurance in Force......... 86,193,296.87 

Sonenaednenmell a 

The 48th Annual Report shows a gain 

| in the amount of insurance in force; that 

; assets were increased nearly $1,000,000, 


|} and that over $300,000 was paid to policy- 
holders in dividends. 





BERKSHIRE 
LIFE INSURANCE CO 


OF PITTSFIELD, MASS. 


James W. Hull, President. 
J. M. Wee, Actuary. 
Theo. L. Allen, Secretary. 
Robt. H. Davenport, Asst. Sec. 


This Company, with its more than fifty years 
of successful and honorable practice, its solid 
financial condition, its fair and liberal policies, 
all subject to the Non-Forfeiture Law of Mas- 
sachusetts, commends itself both to policy- 
holder and agent. 


For circulars and rates address 
EASTERN MASSACHUSETTS AGENCY, 
79 Milk Street, Beston, Mase 
DYER & FOSS, General Agents 
JOHN H. ROBINSON, General Agent 
253 Broadway, New York 





Commercial Union Assurance Company 
oo Lamm, 
PINE AND WILLIAM STS., NEW YORK CITY 










































he ee Ba eI 


Sa OR WS Se BB eee Tw ee 8 


060- aa ece ~> 


Se oP ah gees lo lee ee ee ee Ae Tm Be 
“ a Stee —s0 


Sai 


~ 


a a 
EIS SOR BS IO: OS EIS SO 





ee Eee 








THE EASTERN UNDERWRITER. 


July 2, 1908. 








PLANS FOR GIANT SKYSCRAPER. 





Equitable Flag to Soar a Thousand 
Feet Above Street—President 
Morton’s Statement. 





An office building 909 feet high, with 
a flag pole towering 150 feet above that 
point, or 1,059 feet in all, seems like an 
impossibility, yet if plans filed with 
Building Superintendent Murphy of 
New York are approved, such a struc- 
ture is to be erected by the Equitable 
Life Assurance Society on the block 
bounded by Broadway, Cedar, Nassau 
and Pine, the present site of the Hquit- 
able building. The proposed structure 
will be nearly 300 feet higher than the 
Singer and Metropolitan Life buildings. 

Details of Building. 

The main building will be thirty-four 
stories, or 489 feet high, with a front- 
age of 167.1 feet on Broadway, 152.3 
feet on Nassau street, and 304.2 feet 
and 312.3 feet respeetively on Pine and 
Cedar streets. Above the main building 
will be a square tower of twenty-eight 
stories, capped with a cupola, the tower 
and cupola being 420 feet high. 

The facades are to be of brick and 
granite, with trimmings of terra cotta. 
The design will be the Rennaissance 
type, presenting bays set between pilas- 
ters of Corinthian and Doric pattern, 
the corners being offset with clustered 
columns. The bays will be elaborately 
decorated with carved work. The roof 
of the main building will be finished 
with cupolas several stories high set 
around the base of the tower. The 
tower structure will be in two sections, 
one section extending from the thirty- 
fourth to the forty-ninth story. The 
main cupola will extend above this. | 

The building is to be equipped with 
a group of thirty-eight passenger eleva- 
tors built in two rows in a great eleva- 
tor corridor finished in ornamental 
bronze. Eight of these elevators will 
run to the top of the tower extension. 
In addition to these, there will be sev- 
eral elevators exclusively for freight. 

The details of the building, with its 
architectural design, were submitted to 
Supt. Murphy in a series of fifty-eight 
drawings, and a large survey map ac- 
companied them to show the lot bound- 
aries. 

Statement by President Morton. 

Asked by a representative of The 
Eastern Underwriter as to the proposed 
building, President Paul Morton said: 

“The plans for the new building to be 
erected on the site of the present Equit- 
able Building have been worked out by 
Messrs. Daniel H. Burnham & Com- 
pany, architects of Chicago. The So- 
ciety has not yet definitely settled when 
it will begin work on the new building, 
but there seems to be no reasonable 
doubt that as soon as certain important 
matters now pending are settled the 
new construction will probably be com- 
menced. It seems to be the consensus of 
opinion of those in authority at the 
Equitable that the lot on which the 
present building stands is, too valuable 
to be without a modern structure.” 





Salesmanship in Liability Insurance. 





That salesmanship in liability insur- 
ance has not been used in the present 
sense of the term is evidenced by the 
fact that many agents and brokers be- 
lieve the only way to obtain business 
in competition is to ask of the home 
office a concession in rate. Sheldon’s 
definition of salesmanship is “The 
power to persuade others to purchase 
at a profit.” No company can afford 
to sell its contracts at a loss and every 
company should name rates with the 
expectation of making a profit. It 
sometimes seems that the agent or 
broker is unmindful of his own inter- 
ests and seeks to obtain business at 
rates satisfactory to the assured rather 


than rates which the company considers 
adequate. The conscientious under- 
writer studies all phases of the busi- 
ness, naming rates with the hope that 
the profit will not only be with the 
company, but to all interested in the 
transaction. His calculations are of 
little use, however, if the agent or 
broker does not use his best efforts to 
obtain the rate which the underwritea 
deems sufficient to produce this profit. 

The agent conducting a general insur 
ance business has been so accustomed 
to obtain his fire lines by influence, this 
being the only way inasmuch as fire 
rates are uniform with the various com 
panies, that when he comes to use this 
same influence to produce liability busi 
ness he meets competing rates, which 
in many instances are lower than the 
rates of his company, and a stampede 
is started in an endeavor to obtain 
lower rates. 

There is a great deal of satisfaction 
in being able to sell your insurance at 
rates which your company believes to 
be adequate, having the knowledge that 
something goes with the contract be- 
sides the oollection of premiums. We 
believe that a large number of our fiek 
representatives are obtaining rates con 
siderably higher than those named by 
competitors. The ever increasing vol 
ume of business also indicates that the 
company is increasingly popular among 
liability insurers. The success which 
has attended this company’s efforts dur 
ing the past few years shows that hard 
work has been done by our agency 
force. 

In the recent financial depression all 
business was affected some, but the 
great speed attained by our live agents 
and brokers enabled us to pass over 
the slump without any marked dimu- 
nition in business, for as at full speed 
the weight of the engine carries the 
train, so the enthusiasm of our agents 
carried us through. This same enthusi- 
asm should increase your power to per- 
suade others to purchase this com- 
pany’s contracts, at a price which en- 
ables the company to give entire satis- 
faction to the policyholder in the ser- 
vice he receives by efficient inspec- 
tions and prompt and fair adjustments 
of losses—L. D. in the Travelers 
Record. 





Wisconsin Legislation. 





It is stated that H. L. Ekern cham- 
pion of alleged reform insurance laws 
passed at the last session of the Wis- 
consin Legislature will lead the fight at 
the coming session to secure the adop- 
tion of some of the measures which 
were defeated a year ago. He is par- 
ticularly anxious to carry out his ideas 
as regards a proper valuation law. 





An Unsolved Mystery. 





“Have you a tank in the building?” 
inquired the inspector from the insur 
ance office. 

“We hov,”’ admitted the janitor. 

“Whai’s the capacity?” 

“Faith, an’ Oi niver hod money 
enough to foind out.”—Bohemian Maga- 
zine. 


ADDITIONAL EXAMINERS. 





Six New Appointees to be on the Inves- | 
tigating Staff of the New York In- 
surance Department. 

It is expected that the Civil Service | 
Commissioners will announce any day | 
the successful contestants in the exam- | 
ination for State Insurance Department | 
examiners held on June 4. Six such | 
appointments are to be made, the 
salaries ranging from $2,000 to $2,500. 

The post of an insurance examiner 
is apparently deemed a popular one, it 
being figured that nearly five hundred | 
men tried the examination, at the | 
twenty-four centres throughout the 
State, where the tests were held. The 
queries asked were largely of an ac- 
tuarial nature, while the requirements 
of the Armstrong laws were by no 
means overlooked. Eight hours was 
the time limit granted contestants in 
which to complete the work. 





Look Outward and Upward. 

Let no man, therefore, lose courage | 
The future is before us, and as we) 
look outward upon it, we must of ne | 
cessity look upwards—that is so it 
seems to me, if we carry into our view 
of the future both a knowledge of the| 
past and a true appreciation of the| 
problems of the present and what must 
be their ultimate solution. For one, ] 
write myself down an optimist, and | 
look to the years to come for the justi-| 
fication of that act. 





Superintendent of Agents George W. | 
Murray of the Home Life, returned on 


Monday last from an extended trip| 
through the South and West. Mr. Mur | 
ray reports a most satisfactory visit | 


with many of the company’s most promi- | 
nent general agents, and is highly pleas- | 
ed with the prospects for the future. 





B. C. Bakewell, representative of the 
United American Life of Philadelphia 
and later the United Surety Company 
of saltimore in Pittsburg has ‘been ap- | 
pointed general agent of the Empire 
wate Surety Company in all its lines. 





T. J. Pulling, formerly director-gen 
eral of the New York Life for Great 
Britain, with headquarters in London 
has been appointed supervisor for the | 
company for Western Pennsylvania | 
his headquarters being Pi‘tsburg. 





M. L. Sanderlin of Elizabeth City, has | 
been appointed general agent for North | 
Carolina of the Columbian National | 
Life of Boston, which company has just |} 
been admitted to that State. Mr. San-| 
derlin is well known in that section, | 
having successfully represented the Re- | 
liance Life for several years. 








Sherwood M. Hard has resigned as 
treasurer of the Life Underwriters As- | 
sociation of New York. 





Back to the Old Homestead. | 
Agency Supervisor W. H. Wootion | 
of the home office of the Mutual Life | 
leaves Monday next on a brief visit ta/ 
his old home in Maryland. 





J. G. Walker, President, 


T. Wm. Pemberton, lst Vice-Pres. 


W. lL. T, Rogerson, Secretary. 


ORGANIZED 1871 


Life Insurance Company of Virginia 


HOME OFFICE, RICHMOND, VIRGINIA. 


The PIONEER Southern Industrial Life Insurance Company. 
The OLDBST Seuthern Life Insurance Company. 
The LARGEST Southern Life Insurance Company, 


The Most Approved Forms of Life, Endowment and Industrial Policies Is- 
sued on Favorable Terms. 





= 


eee OVER— $3,500,000 | 
een eee OVER—$60,000,000 | 


Total Payments to Policyholders since Organization NEARLY—$8,000,000 


| OHIO, 


RELIANCE LIFE 


—— 


PITTSBURGH 
Policies That Can’t Be Beat 


Assets 
Over Two and One-Half 
lillions 


Exceptional opportunities for Genera] 
Agents in 


PENNSYLVANIA 
IOWA AND ALABAMA 





THE 
Inter-State Life 
Assurance Company 


Has more than $1,100,000 in securi- 
ties deposited with the Auditor of State 


| of the State of Indiana for the protection 


of its policyholders, 

Has just issued new pol cies of great 
attractiveness, carrying provisions which 
GUARANTEE 

Reduction of premiums annually. 

Annual Loan and Cash Values. 

Automatic Extended Assurance. 

Paid-Up Assurance. 

Change of Beneficiary. 

Days of Grace. 

Valuable options of Increasing Assur- 


| ance or Decreasing Cost. 


Payment in Installments 
Annuity. 


or as a 


Agents Wanted. 
Address the Company. 


Indianapolis, Ind. 





The New Policies 
(1907) 


Of the 


Equitable Life 


Of Iowa 


Are up-to-date in every re- 
_ Spect,—includirg provisions 
for 
Days of grace; 
Change of Beneficiary; 
Annual Loan and Cash Values; 
Extended Insurance; 
Payment in Instalments, 
Limited or Continuous. 


Agents wanted in unoccupied 
territory. Write the Home 
Oifice, Des Moines, Iowa. 





A COOD PROPOSITION! 


THE EASTERN UNDERWRITER 
106 WILLIAM ST., NEW YORK CITY 
Price $3 Per Annum 


July 2, 1908. 


THE EASTERN 


UNDEBWRITER. 











___INDUSTRIAL DEPARTMENT 





The Utica, N. Y., district of the 
Metropolitan still continues to forge 
ahead at a fast gate, every man is pull- 
ing his pound and a fine increase is 
being made in both departments. The 
district is far ahead of any previous 
records, the average increase per man 
is nearly double what it was last year 
at this time. The good work of the 
district is enlisting the attention of the 
country, particularly Buffalo, and unless 
something unexpected turns up Utica 
will finish the first six months with a 
half-million of ordinary business placed 
and paid for. Regarding the contest be- 
tween Chief Assistant Gregor and s<aff 
against Assistant Davis and Staff of 
Albany, also how Assistant E. C. 
Schwab was pitted against Assistant 
Finkelstein for personal writing for the 
month of May. The writer predicted 
that the local boys would show «he law 
makers how to do the trick, and that 
they have done i+, the following letter 
from Superintendent D. S. Barradale 
of Albany is cited: “Your district beat 
us all to pieces for the month of May. 
Our total issue was $39,500, an average 
of a little over $1,000 per man. The 
total staff writing of Assistant Davis 
who was matched against your Assist 
ant Gregor was $5,000 and the personal 
writing of Assistant Finkelstein against 
Assistant Schwab was $3,000, therefore 
you will see that we were beat at all 
points. You have my congraiulations 
on what I consider a splendid showing 
for the month.” Assistant Superintend- 
ents Clarence Schram and Henry Mc- 
1ermoti are receiving congratulations 
upon their good work in ordinary writ- 
ing; both these gentlemen have receiv- 
ed from the Home Office a _ bulletir 
showing that they each have had a) 
issue to the amount of $50,000. That 
Chief Assistant Gregor and his men are 
equal to any and all occasions, was full) 
demonstrated two weeks ago, when 
they went out and wrote 55 industrial 
applications for a premium of $7.65; 
this is undoubtedly the best week’s 
work ever done in the industrial depart- 
ment in the district; Mr. Gregor is the 
district leader for ordinary writing anc 
hids fair to have something to say 
about the leadership in the industrial 
skirmish. Agent C. H. Olday, is the 
leader of ordinary writing in the dis- 
trict; the fight for leadership in this 
department is a pretty one between 
agents Olday, Buttenschon, A. G. 
Gehrke, Andrew Potocki, James Ham 
mond and Jerry Meagher; none of them 
are letting the grass grow under thei 
feet. Agent Jerry Meagher is back in 
the harness after enjoying a well merit- 
ted vacation, he is one of the oldest 
men in the company’s service, he has 
many times demonstrated that he can 
go some, and to the boys of Utica, he 
is known as the old “war-horse.” A 
recent addition to our staff is Agent 
Bert Lewis, who succeeds ex-Agent |. 
T. Williams, on the Gregor staff. Mr 
Lewis previous to joining the ranks of 
insurance underwriters was a commer: 
cial traveler, and that he knows how 
to sell goods is evident by the number 
of new people that have taken out 
insurance on his debit; he bids fair 
to have something to say about who 
will be the leaders; a word to the wise 
is sufficient. 





Standing of the districts in Class A-1. 
Class 1 and Class 2 of the Life Insur 
ance Co. of Virginia for placed ordinary: 
Class A-1—Richmond, Newport News 
Norfolk, Atlanta, New Orleans No. 2; 
Class 1—Danville, Spartansburg, Union, 
Lynchburg, Petersburg; Class 2—Co- 
lumbus, Augusta, Gastonia. 





Superintendent F. J. Johnson of the 
Prudential’s San Francisco district be- 
lieves in daily bulletins, and his staff 
likes them. Nothing but the district 
motto ever stays displayed longer than 
24 hours. At the present time the 








board offers the following inspiring en 
couragement and advice: “Success in 
anything means hard work, and lots of 
it. There are no seais on the road, bu: 
the higher you get the less crowded 
it is. Keep at it. There is room for 
everybody.” 





Assistant E. H. Farmelee of the New 
Haven, Conn., district of the Metro- 
politan succeeds T. M. Powers as sup- 
erintendent of the Holyoke, Mass., dis- 
trict. 





Hubert Hausenstein, former superin- 
tendent of the Prudential’s Brooklyn 
N. Y., No. 5 district died on the 12th 
inst. Mr. Hausenstein en‘ered the ser- 
vice of the company as an agent of 
Brooklyn No. 1 on October 3, 1885. He 
served successively as Assistant and 
Superintendent in many places. He 
was a good, faithful, efficient and loyal 
Prudential worker. 





Superintendent W. H. Sexton of the 
Germantown, Pa., district of the John 
Hancock in a recent letter says: “The 
Philadelphia situation and Schuylkill 
Valley business depression serve t 
make the work for this district a tug 
of war indeed. The vast country and 
suburban extent of the Germantown dis 
trict makes the work here very pointed. 
ly constructive, but nevertheless I am 
enjoying it and take pride in pushing 
the name of the old John Hancock with 
all the vigor possible. 





Ladder of fame of the Life Insurance 
Co. of Virginia, three weeks ending 
June 15,1908. Thurman, Atlanta, $4.38; 
Batastini, Columbus, $3.55; T. M. Dur 
ham, Shreveport, $3.50; Andrews, At- 
lanta, $3.46; Ross, Columpia, $3.25; 
Kaufman, New Orleans No. 3, $2.80; 
Brown, Atlanta, $2.75; J. P. Durham 


Shreveport, $2.67; Selleneit, Charles- 
ton, $2.50; Young, Laurens, $2.45. 





Concentrate your efforts, for if you 
scatter them and try to cover too much 
ground, they will be like a lot of bird- 
shot fired against a wall. Be a sharp- 
shooter and not a pot-hunter.—Plico. 





Recent changes in the Colonial field 
force: Manager Hughes of New Bruns- 


wick, has been transferred to ‘the } New 
York City district. John Mullen has 
been appointed manager at New Bruns 
wick. Appointments to Assistancies; 
A. P. G. Viglezzi, New York; Philip 
Brady, Harlem. 





Twenty-five superintenaencies of the 
Prudential which lead in actual indus- 
trial increase for the year to June Ist: 
C. W. Godfrey, New York 2; P. H. 
Showalter, Denver; C. V. Dykeman, 
Long Island City; H. R. Kendall, 
Louisville; A. Huebner, New York 5; 


J. H. Monteith, Peoria; A. X. Schmitt, 
Chicago 2; A. A. Jekel, St. Louis 4; 
E. E. Litz, Omaha; G. W. Lamson, 


Chicago 5; B. R. Cosby, Parsons; A. 
Chobotsky, New York 6; F. B. Reilly, 
Brooklyn 5; J. R. Ireland, Chicag> 10; 
G. S. Wainwright, Washington; P. F. 
Kielty, Wilkesbarre; W. S. Barnes 
Elmira; W. E. Quinlin, Pottsville; E. 
J. Nealy, Chicago 3; V. W. Kenney 
Baltimore 3; W. J. Crook, Salem; W 
H. Joyce, ; ta 1; A. C. Grant, Mil 
waukee 1; J. J. Quigley, Red Bank; W. 
J. Summerell, Chicago 9. 





The result of the extra effort of the 
Buffalo No. 1 staff of the Prudential 
held during the week of May 25th, in 
honor of the ladies who attended the 
recent banquet, was highly satisfactory. 
The staff wrote 437 Indusirial applica 
tions, for $56.68 in premiums, and 41 
revivals, for $5.03, a total of 478 appli- 
cations, for $61.71. The following is 
the result by assistancies: G. A. Bur 
nap, 81 applications, for $11.35; N. W 
Regan, 58, for $6.33; A. L. Anderson, 51, 
for $6.25; G. H. Davis, 44, for $5.33; 
me. Harrison, 25, for $4.85; W. 
Gorski, 28, for $4.24; W. R. Simmonds 
35, for $4.15; G. P. Velia, 45, for $3.76; 
C. L. Boyd, 25, for $3.73; T. B. Lane 
zs, for $3.69, ‘ool J. E. Karnes, 26 
for $3. 


An advertisement in The Spectator 


says: “Attorney General of Ohio has 
ruled that Board Contracts are legal 
the Insurance Department concurring 


Fifty expert board contract men want 
ed immediately. Liberal advances.” 


That ad. grossly misrepresents the 
attitude of the Ohio Insurance Depart 
ment, which is now as ever opposed t) 


Board Contracts and other deceptive 
scheming devices to obtain volume in 
life insurance. 





ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, President 


& 


Offers exceptional inducements to reliable and energetic 
men who are experienced in, or who would like to en- 
ter, the business of life insurance. 
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Pittsburgh ‘Life & 
Trust Company 
Pittsburgh, Pa. 


Ww. C. BALDWIN, President 


Issues the best Life—Accident and Health 
Policies on the market 


POSITIVE INSURANCE POLICIES 
Say what they willdo - - Do what they say 


Solicitors of this Company have a broad 
field of action 


CONTRACTS MADE DIRECT WITH THE COMPANY 
ENDORSED AT HOME 


ASSETS..... ......over $4,500,000.06 
HOME OFFICE 


Pittsburgh Life Building, Pittsburgh, Pa, 


METROPOLITAN 


Life Insurance Co. 


(Incorporated by the State of New York) 
“The Leading Industrial 
Insurance Company in 
America”’ 











AGENTS WANTED 


Any honest, capable and industri- 
ous man, who is willing to begin at 
the bottom and acquire a complete 
knowledge of the details of the busi- 
ness by diligent study and practical 
experience, can, by demonstrating his 
capacity, establish his claim to the 
highest position in the field. It is 
within his certain reach: The oppor- 
tunities for merited advancement are 
unlimited. All needed explanations 
will be furnished upon application to 
the Company’s Superintendents in 
any of the principal cities, or to the 
Home Office, No. 1 Madison Avenue, 
New York City. 





THE REALLY LOW COST AND 
HIGH QUALITY 
of the NEW Low-Cost Policy Have Put 
It in the Forefront of Public Favor. 
| Results—Greater Sales and Larger In- 
come for the Agent. 


The NEW Low-Cost 
Life Insurance Policy 


of 


The Prudential 


We want Agents. 
We want Managers. 
We want YOU! 


The Prudential Insurance Company of America 

| Imeorporated as a Stock Company by the State of New Jersey. 
JOHN F. DRYDEN, President. 

Home Office, - - NEWARK, N. J. 














THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATEO 1889. 
Executive Offices, 420 Walnut Street, 
Philadelphia, Pa. 


Under new management all forms of ordinary and industrial 
policies, on the non- barticipating basis and up-to-date pro- 
.| visions and benefits to Policy 


All regular forms of Ordinary Policies registered and secured 
by a dey dsit of approved securities with the Insurance Com- 
missior sr of Delaware. 


AGENTS WANTED FOR PENNSYLVANIA AND DELAWARE 
Address Executive Officers: 
JOHN LANGHAM, Jr., President JOSEPH L. DURKIN, Secretary 


olders, including stock option. 











Canvassing Literature 


\A BANKINC PROPOSITION 
Contrasting The Merits of Life Insurance 

With Savings Banks. 
A SERIES OF APOLOCIES 


| 

| 

How The Royal Arcanum Hoodwinked 
| Its Members. 
| 
| 
| 





Price $1 per 100; $2.50 per 500 

—————_ $4 per | ,000.——___——_- 

Special advertisements printed on orders 
of 1,000 or over, without charge. 


Address THE EASTERN UNDERWRITER 


105 WILLIAM ST. 
NEW YORK CITY 
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THE EASTERN 
UNDERWRITER 





This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William street, New York City. B. 
F. Hadley, President; G. A. Watson, 
Secretary and Treasurer. The address 
of the officers is the office of this news- 
paper. Telephone 2497 John. 


B. F. HADLEY, G. A. WATSON, 
Editors. 
T. H. SWARTZ, Business Manager. 


Subscription Price, $3.00 a year; Sin- 
gle Copies, 15 cents. 


Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at New 
York, N. Y., under the Act of Congress 
ot March 3, 1879. 


NEW YORK’S NEW WATER SYSTEM 





With the successful tests of the new 
high pressure water mains in New York 
City on Sunday last predictions are al- 
ready being made as to the probable 
passing of the fire engine in the crowd- 
ed down town section, 

According to accounts given ten 
streams were thrown with tremendous 
force, the water passing over a twelve 
story building. At the test referred to, 
it was found that the force was such as 
to make it handle the 
nozzle from a ladder or on top of build- 
ings. It is proposed to overcome the 
difficulty by the use of a check valve 
yet to be invented. 

While the introduction of this sys- 
tem will mark a new era in fire fight- 
ing in the metropolis the relief to fire 
insurance companies will probably not 
be so great as generally presumed. For 
time the system has been used 
in Philadelphia and though it has been 
pessible to put out fires with greater 
ease, the deluge of water poured on the 
blaze a water damage which 
strikes fire insurance companies nearly 
as hard as loss by fire. In other words, 
fire underwriters have not found much 
being burned out and 


impossible to 


some 


causes 


difference in 
soaked out. 

Where a possible reduction in rates 
could be made is in cities where the 
system is installed and a conflagration 
charge exists. It is conceded that the 
new water system should make a con- 
flagration impossible. At all times an 
ample supply of water should be on 
hand and under the heavy pressure 
could girdle the tops of the highest 
buildings and furnish curtains of water 
in case of danger from outside ex- 
posure. 

It is a great innovation and if suc- 
cessful in accomplishing what is ex- 
pected of it fire underwriters will make 
due allowance in the charge for fire 
insurance indemnity. 


RIGHTS OF LOCAL BOARDS. 





In a recent issue of the Journal of 
Commerce appeared the following item: 

“The Milwaukee local board has 
voted to pay the dues of those of its 
members who desire to become mem- 
bers of the State and National local 
agents’ associations. This is not a pro- 
per expense to saddle upon the compa- 
nies, and it is time both the Eastern 
and Western Union took up the ques- 
tion of misappropriation of funds by 
boards. The Pacific board’s generous 
contribution of $10,000 of the compa- 
nies’ money for a mismanaged cam- 
paign against the bubonic plague is a 
recent example of how liberal represen- 
tatives can be with trust funds.” 

The “love” which the J. of C. bears 
for the National Association of Local 
Fire Insurance Agents is well known 
and few of the members of the organi- 
zation would expect Editor Ballard to 
exert himself in giving facts which 
might temper criticism somewhat. 

Paid by the Agents. 

The Chronicle falls into line by re- 
printing the item under the heading 
“Right To The Point.” Probably it might 
not be amiss to give the facts in this 
case, which may not be known gener- 
ally. 

The Milwaukee Board made the ap- 
propriation referred to from what are 
known as the “fine and deposit funds,” 
which are contributed to the local board 
by the agents themselves. This is en- 
tirely irrespective and apart from the 
assessment which the companies pay to 
conduct the rating machinery of the 
local board—the only part of the orga- 
nization’s work which the companies 
control. 

Milwaukee Not Alone. 

Just to what extent the quoted para- 
graph represents managerial sentiment 
is a matter of conjecture, but it seems 
rather late in the day to put this ques- 
tion forward and make an issue of it. 
For many years local boards have been 
joining State and National asseciations 
practically in a body. That the move- 
ment is a popular one was emphasized 
by the action of the local boards in sev- 
eral cities of New York State during 
the past year in joining the association 
in a body. In each instance it is cus- 
tomary to pay dues of the members out 
of what is termed the special fine and 
deposit funds. Consequently the Mil- 
waukee Board is only one of many 
which have taken similar action. 

Rallied to the Defense. 

Another point is made in connection 
with the action of the Pacific Board in 
contributing to a mismanaged campaign 
against the bubonic plague. This is 
cited as an example of liberality with 
“trust funds.” Companies themselves, 
individually and as members of an asso- 
ciation, have frequently appropriated 
money for a variety of purposes dis- 
tinctly outside the regular business. 
The question might naturally be asked: 
“Is this a misappropriation of trust 
funds or does it only become a misap- 
propriation when generous action is 
taken by a local board of agents repre- 
senting the companies?” 

The situation confronting the people 
on the Coast due to the fear of a spread 
of a dreaded disease, no doubt prompt- 
ed a spontaneous rally by business and 
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corporate interests in a war of extermi- 
nation. It is not surprising that the 
great business of fire insurance should 
be represented in the work, or that the 
initiative was taken by the Board of 
Underwriters. If the fund subscribed 
was not handled in the most efficient 
manner, the reflection is not on the 
donors. 
Weighty Problems Presented. 

It scarcely seems probable that com- 
panies will allow such a trivial matter 
as this to interfere with pleasant rela- 
tions now existing between them and 
the National Association of Local Fire 
Insurance Agents,especially when there 
are many weighty problems to be solved 
requiring co-operative effort. 

Agents believe their interests to be 
well conserved in the maintenance of 
the organization above referred to. At 
no time during its history has it been 
used as a weapon to enforce demands 
upon companies. On the contrary. 
abundant evidence has been given by 
managing underwriters as to the ser- 
vice the association has rendered by 
assisting in the carrying out of pro- 
grammes formulated at the home office. 
In the great campaign of education 
which must be prosecuted, and in pla- 
cating the “ire” of the legislator, the 
services of the local agent cannot be 
over-estimated. The local organization 
has made it possible to secure this ser- 
vice to a greater degree than would 
otherwise be possible. 

Though not looking for sympathy, 
the National Association: of. Local Fire 
Insurance Agents is an organization 
which can with profit be encouraged by 
companies. 





DEATH OF GROVER CLEVELAND. 


The late ex-President Grover Cleve- 
land was honored throughout the 
United States because of his excellent 
character and great ability. Both were 
brought in close touch with life insur- 
ance at a time bordering on a crisis. 
He was selected as chairman of the 
board of trustees of the stock of the 
Equitable Life Assurance Society and 
later as chairman of the Executive 
Committee of the Association of Life 
Iusurance Presidents. In speaking of 
his life, President Paul Morton of the 
Fquitable said: 

“He was a most remarkable man, 
deliberate in thought, sound in conclu- 
sions, and always careful in action. He 
was as simple as a child in his tastes, 
and as resolute as a giant in his in- 
tegrity. He was the highest type of 
public servant, and it is to be regret- 
ted that we have so few men of his 
sturdy character in public life. 


“Always ready to hear every side of 
a proposition, always open to correc- 
tion, he was difficult to mislead ag to 
principles, and had such a fine order of 
commonsense and was so conscientious 
in his ideas of duty that he would take 
no chances of any kind that were in 
any way calculated even to raise a 
guestion of a doubt as to his purpose 
always to do right and be right. 

“Personally Mr. Cleveland was a 
most attractive man, very considerate 
of his family, faithful to his friends, 
loyal to his ideas, and while he was al- 
Ways easy of approach, democratic in 
his manners, he never forgot his dig- 
nity, and always bore himself as the 
great man he was. 

“He was a patriot rather than a par- 
tisan, and his moral courage to do what 
he .thought was best for the country, 
regardless of his party, was the begin- 
ning of the independent thought 
throughout the United States which is 
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now such a factor in our national af- 
fairs. 

“It has been a source of infinite satis 
faction to me to have been in close as- 
sociation with Mr. Cleveland in the last 
few years, and all of us who have had 
his friendship and counsel will miss 
him very much.” 

Though a great believer in life insur- 
ance, Mr. Cleveland, because of exces- 
sive weight, was denied the privilege 
of putting his belief into practice to 
any great extent. In 1876 he took out 
a policy for $2,500 in the Manhattan 
Life and a $5,000 policy in the Mutual 
Benefit Life, which were kept in force. 

At a meeting of the Executive Com- 
mittee of the Association of Life In- 
surance Presidents on Tuesday of this 
week, the following memorial minute 
was adopted: 

“The least among the valuable ser- 
vices rendered by Grover Cleveland to 
his fellow men was his contribution to 
the preservation and elevation of the 
business of life insurance. To this field 
of activity he brought all the experi- 
ence gained in other and broader fields. 
To it he gave a guarantee of honesty 
and efficiency equal to which, in the 
eyes of the American people, no other 
man could have given. This he did in 
the interests of some 20,000,000 or more 
pclicyholders. He did it at a sacrifice 
of quiet and ease to which he aspired 
after such an exceptionally long and ac 
tive career, and to which he was en- 
titled at his time of life. For this ser- 
vice we are especially indebted to him, 
In connection with it we came to know 
him well and to love and respect him 
as his associates could not fail to do. 

“Therefore, on our Own behalf and 
as representatives of millions of life in- 
surance policyholders, we pay this tri- 


bute of respect and gratitude. We 
meet in profound sorrow and desire 
to express, within the limitations im- 


posed upon human language, our appre- 
ciation of the irreparable loss sustain- 
ed by each of us and by this associa- 
tion.” 

Asked as to action taken as regards 
the election of a successor to Mr. Cleve- 
land, Secretary R. L. Cox, stated that 
in all probability nothing would be done 
before the annual meeting, which is 
held in December. 





Independent Health Contracts. 





A health policy without an accom 
panying accident coniract may now b« 
secured by intending insurers from the 
New Amsterdam Casualty Company. 
The four new forms of health policy 
which the corporation will issue, says 
the “Weekly Underwriter” will be sold 
*.0r annual premiums only, and eithe: 
with or without accident jnsurance 
The ‘complete health’ policy covers 
every illness or disease, and pays $25 
to $50 weekly indemnity for from one 
day to fifty-two weeks of illness. The« 
premium for ages 18 to 50 on classes 1 
and 2 is $40;- ages 51 to 60, classes 1 
and 2, $50. The ‘universal health’ 
policy covers every illness or diseas: 
and pays $25 to $50 weekly indemnity 
after the first week of illness for from 
one day to fifty-two weeks. The premi- 
um for the universal is $35 and $45, as 
above. Then there is the ‘specific’ 
health policy, which covers fifty dis- 
eases or illnesses specifically mention- 
ed, one day or twenty-six weeks, payinz 
$25 weekly indemnity. The premium 
for this policy is $12.50, ages 18 to 60 
classes 1 and 2, and $15 for class 3 
The fourth variety bears the name of 
the ‘specific limited health’ policy, and 
covers fifty diseases specifically named 
one day or twenty-six weeks after th 
first week of illness, paying $25 weekly 
indemnity. The premium on classes 1 
and 2, ages 18 to 60, is $10 for this 
policy and $12.50 for class 3. In connec- 
tion with these four policies can be ob- 
tained accident insurance issued on 
quarterly or annual payments. From 
these policies any combination of acci- 
oe and health insurance is obtain- 
able.” 
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FIRE INSURANCE DEPARTMENT 





CALIFORNIA FIRE EAST. 





Company to Enter Certain States and 
Cperate Under Branch Manager—— 
Secretary Brooks Here. 





For the purpose of establishing the 
California Fire, of San Francisco in the 
East, George W. Brooks, secretary and 
underwriter of the Company arrived in 
New York City on Saturday last, and 
is still in town at this hour. On Mon- 
aay W. E. Dean, president of the cor- 
peration and a prominent man of af- 
fairs on the Pacific Coast reached here 
from the head office and had a long con- 
ference with Mr. Brooks concerning the 
plans of the California Fire. 

While Mr. Brooks has been deluged 
with applications from agents anxious 
to represent his company in various 
capacities, he has steadfastly turned a 
deaf ear to all appeals, and will carry 
out his original purpose of putting in 
a salaried manager for the East who 
will handle the California in Massa- 
chusetts, Connecticut, Rhode Island, 
New York and New Jersey, which 
Siates will be entered at an early date. 
No hint as to who the fortunate ap 
pointee will be can be had, and it is 
highly doubtful if he has been selected. 
When he is chosen, he will name all 
agents for the territory and be held 
accountable for the results of his field. 

Names Western General Agent. 

Enroute Hast Mr. Brooks stopped at 
‘hicago and appointed Henry Woessner 
of that city manager for the States of 
Illinois, Indiana, Ohio, Michigan and 
Minensota; while business in the terri- 
tery will be supervised by Mr. Woess- 
ner, all agents will report direct to the 
head office at San Francisco. 

New York City Agents. 

As was fully expected would be the 
case, Newman and Mac Bain have been 
appointed agents of the Company for 
ail Exchange territory. 

In the Middle Department. 

The California Fire was admitted to 
Pennnsylvania nearly a year ago, the 
general agency for the State going to 
C. M. Logue and Brothers, of Pitts 
burg. Some six months later, in appre 
ciation of the good work performed by 
ihe firm, their territory was extended 
to cover West Virginia, Maryland and 
the District of Columbia. 

The California made an enviable 
reputation for itself in the way in which 
it handled its San Francisco losses. Al- 
theugh in existence but a brief period 
at the time of the disaster, it prompt- 
ly and without quibble paid liabilities 
of nearly $2,000,000, its shareholders 
digging deep into their pockets in order 
to secure the necessary funds. This 
eagerness of the stockholders to fulfill 
their every obligation, no matter what 
the cost, ig an asset of incalculable 
worth to the Company, and it will be 
so considered by agents when seeking 
the California’s representation. 





COMMONWEALTH FIRE. 





Vice-President Joseph Now in Active 
Charge—C. E. Case Elected 
Secretary. 





James F. Joseph, wnose election to 
the vice-presidency of the Common- 
wealth Fire of New York, was recorded 
in these columns some time ago, arrived 
in this city early in the present week 
and is now actively directing the affairs 
of the Company. 

Prior to leaving Chicago, Mr. Joseph 
was given a dinner by his chief, Man- 
ager W. J. Littlejohn of the North Bri- 
tish and Mercantile, at which, to quote 
from the “Insurance Field,” there were 
present men from the field and the de- 
partment chiefs and officials of the 
Chicago office. Knowing Mr. Joseph's 
antipathy to valuable gifts and determ- 
ined to present him with something as 
a remembrance, the idea was conceived 


to secure a photograph, autograph and 
senliment trom the manager and assist- 
aut manager, Une Cuiel Cierk alld eaco 
eaadluiuer and neid man, have tne wadle 
worked into a volume and present tnat, 
The result Was @ Magnisicedt- LOOK, 
bound in crushed levant, witn a case OL 
the same material, the pages, all 
separated by watered silk leaves, peing 
handsomely done with a lac-simile of 
the photograph, signature and the se- 
lected quotations of each participant. 
The last page contains only this very 
upt German phrase, “Auf Wiedersehn, 
which means au revoir, good bye, good 
luck and lots of other nice things. she 
voiume was done by Woodward & Tier- 
nan of St. Louis and is without ques 
tion a work of art to be valued by Mr. 
Joseph, a bibliophile, both as a book 
and trom the sentiment that prompted 
its production. 
Secretary C. E. Case. 

In succession to John M. Daggett 
lately resigned, Charles E. Case was 
elected secretary of the Commonwealth, 
aud he too is at his desk, able and 
eager to develop the business of the 
corporation along the lines laid down 
Ly its progressive management. Mr. 
Case comes of fire underwriting stock, 
his father, Charles Lyman Case, being 
United States manager of the London 
Assurance Corporation, while an uncle 
holds a prominent place in the business 
in the West. 

Young Mr. Case was first in the field 
for the New York Underwriters Agency, 
later going with the North British and 
Mercantile and subsequently being 
given greater responsibilities with the 
Commonwealth. 

A further late official change in the 
Company’s staff was the election of L. 
H. Eckhardt as assistant secretary. 





TREAT IT LIGHTLY. 





Management of Liverpool and London 
and Globe not Worried Over At- 
tempt to Oust Company. 





Resident Manager Henry W. Eaton, 
of the Liverpool and London and Glove 
Insurance Company, of England, is not 
even mildly concerned over the attempt 
of R. Grant Johnson, of Kingston, ‘io 
bar the great British corporation fron 
the Empire Sta‘e, and if nothing more 
serious occurs during the remainder of 
the year his present equanimity will 
not be disturbed. The tempest in a 
teapot affair grew out of the refusal 
oO. the company to pay a s:eamboat loss 
upon the lines laid down by Mr. John- 
son. The latter brought suit in a State 
court, and the Liverpool and London 
and Globe, for reasons which its man- 
agemen: deemed sufficient, moved to 
have the action tried in a Federal court. 
For this heinous offense Mr. Johnson 
demands that the company be excluded 
from New York, and “he protection of 
its policies denied citizens of this com 
monwealth. Application to bar the 
corporation was made to Superintead- 
ent of Insurance Kelsey, under Section 
30 of the New York Insurance law. 
which in effect prohibits, under penalty 
of loss of license the transfer of a case 
from a State to a Federal tribunal. 

Long before the enactment of the law 
the Liverpool and London and Globe 
was licensed in New York, and is ex- 
empt from the operations of the s:atute 
Again, the corporation is of foreigr 
charter, and by virtue of the treaty be- 
tween Great Britain and this country is 
freely accorded appeal to United States 
courts. 

Briefs will be filed in the matter with- 
in the next ten days. 





Must License Commercial Union. 





By court decree Insurance Commis- 
sioner E. M. Wolfe has been forced to 
relicense the Commercial Union Fire 
in California. 
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A LOSING PROPOSITION. 





Experience of the Continental in in- 
suring Furniture in Brick Dwell- 
ings in New York City. 





Addressing Henry Hess, manager of 
the New York Fire Insurance Exchange, 
under late date President Henry Evans, 
of the Continental Insurance Company. 
made this frank confession: 

“At the last meeting of the New York 
Fire Insurance Exchange I made the 
statement that this company had lost 
money on household furniture in brick 
dwelling houses. In proof of this state- 
ment I quote you the following figures: 


Amount at risk ....$112,344,000 


Premiums ........ 132,030 
RD -aitecun ve 0 te 99,912 
RS Alte dueecaees .12 
ok eee .09 
Loss ratio, per cent. .76 


“This covers some business at rates 
lower *han those current now, but it 
shows conclusively, I think, that the 
rates on furniture in brick dwelling 
houses should be advanced in order to 
put the class on a paying basis. And 
in this connection it would be well to 
remember that the brokerage is 25 per 
cent., the overriding commission to the 
branch manager 12% per cent. and in 
the case of an agency company ‘here 
must be a further allowance for super- 
vision by the chief agent of the com- 
pany, to which must be added the taxes. 
local board, fire pa*trol, adjustment and 
other similar expenses and on top of 
that something for the home office su- 
pervision. In other words, on the pre- 
sent basis it is hardly possible that 
any company can get out with an ex- 
pense of less than 50 per cent. for this 
business, all of which should be taken 
into account when the question of what 
is a proper rate for furniture in dwell- 
ing houses is under consideration. 

“You will please understand that 
when I refer to brick dwelling houses 
I do not include apartment and flat 
houses. The rates on furniture in such 
risks would seem, according to our 
record, with more than $80,000,000 at 
risk, to be adequate. I would like very. 
mych to have you bring this matter to 
the attention of the proper committee 
in the hope that suitable action may 
be taken.” 





BUILDING LAWS FOR TROY. 





City Adopts New Measures in Line With 
Suggestions of National Board of 
Fire Underwriters. 





In revising the building ordinances of 
tneir city the authorities of Troy, N. 
Y., very sensibly have given careful 
heed to the recommendations of the 
National Board of Fire Underwriters, 
and in future all building charges will 
be in accordance with the revised regu- 
lations. 

Section 57 of the new ordinances 
covering general protection against fire 
and accident, provides: 

“In all hotels, churches, theatres 
restaurants, railroad depots, public 
buildings, department stores and other 
business and manufacturing buildings, 
the halls, doors, stairways, seats, pas 
sageways and aisles, and all lightin; 
and heating appliances and apparatus 
shall be arranged as the bureau shall 
direct to facilitate egress in case of fire 
or accident and to afford the requisite 
and proper accommodation for the pub- 
lic protection in such cases. All aisles 
and passageways in said buildings shall 
be kept free from chairs and other ob- 
structions, and no person shall be al- 
lowed to stand in or occupy any aisle 
Or passageways of any theatre, public 
building during any performance or 
public assemblage. The commissioner, 
or any duly authorized employee of the 
bureau may at any time serve a written 
notice upon the owner, lessee or man- 
ager of any buildings, directing any act 
or thing to be done, in or about said 
buildings and the several appliances 
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therewith connected, such as halls, 
doors, stairs, windows, seats, aisles, fire 
walls, fire apparatus and fire escapes 
as he may deem necessary to protect 
ne public and to compel obedience to 
aw.” 





SHOULD BE ADOPTED. 





Proposition to Penalize the Waiving of 
Subrogation a Worthy One—Gen- 
erally Favored. 





Over a year ago The Hastern Under- 
writer called attention to the even then 
too free use of a clause attached to 
policies, by which the assured in the 
event of loss, waived the right of re 
covery against railways, and urged that 
where it was insisted upon an addition- 
al premium be required. The practice 
has been steadily growing since that 
time and has now reached such pro- 
portions as to compel notice from the 
rating powers. 

A motion to charge an additional 10 
per cent. of the rate for use of the 
Waiver clause, will be discussed at the 
July meeting of the Middle Department 
Association. 

Use of the clause is adopted by mill 
owners and manufacturers living along 
the line of railways, and indebted to 
tiem for favors in the way of switching 
facilities and the like. As a return 
compliment the railways insist upon re- 
lief from liability in the event of loss 
by fire, even though they may be prim- 
arily responsible for the damage sus- 
tained. 





WOLFE EXAMINING WESTCHESTER, 





Capable and Thorough Work Makes His 
Services As Examiner In Constant 
Demand. 





S. Herbert Wolfe, the well-known 
consulting actuary of New York, is con- 
ducting, on behalf of the California In- 
surance Department, an examination of 
the Westchester Fire Insurance Com- 
pany. 

In this connection Mr. Wolfe has filed 
Over twenty reports of examinations 
during the past three months. His 
knowledge of insurance in all the 
branches—fire, life, surety and casualty 
—his fearlessness in exposing wrong 
and suggesting remedies against repe- 
tition coupled with his marked ability 
as an examiner makes the demand for 
the services extend throughout the 
country. 

His work is of an exceptionally high 
calibre, a fact recognized even beyond 
insurance circles, it being known to 
many that he has been requested to 
conduct investigations for banks and 
private corporations. - 





REMEMBER AMERICAN STAFF. 





Employees of Atlas Assurance Company 
Get Present From Home Office 
Management. 





London, June 29.—In appreciation of 
the good work performed by the Ameri- 
can staff of the Atlas Assurance Com- 
pany, the head office management de 
cided to grant their employees on this 
side of the water a bonus of five per 
cent. of their annual salaries, the pres- 
eut to be paid forthwith. 





Bad Fire in Jersey City. 





One of the worst fires known in the 
history of Jersey City, N. J., occurred 
on Tuesday evening when the large de- 
partment store of Gilmour and O’Keefe 
burned, causing an estimated loss of 
$200,000. 





Dayton, Ohio, agents have petitioned 
that their city be placed upon the sole 
agency basis. 
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PRESIDENT W. H. HECOX. 





New Head of Local Agents Associa- 
tion of Empire State a Prominent 
Business Man of Binghamton. 





William H. Hecox, whose election to 
the presidency of the New York State 
Association of Local Fire Insurance 
Agents, occurred at the annual gather- 
ing of the organization last week, is 
well known to fire underwriters of the 
Empire State, and is quite a man of 
affairs in his home city of Binghamton. 

Born in Buffalo February 9, 1861, Mr. 
Hecox, when three years old was taken 
by his parents to St. Paul. Here he re- 
mained for six years, removing to Bing- 
hamton in 1870, where he has since 





to those who have held the presidency 
of the organization in past years. 





WHAT INSPECTION DOES. 





Excellent Results Secured at Albany by 
Patrolmen—Fire Alarms Reduced 
50 Per Cent. 





The protective service at Albany, N. 
Y., a short time ago inaugurated a sys- 
tem of inspection by members of the 
corps under the direct supervision of 
the captain, ‘the beneficial results of 
which speedily became apparent. In 
the latest report for the month, it de- 
velops that of the 986 inspections made 
243 were reported for further attention 
because of dirty cellars and the like. 


W. H. HECOX 
President New York State Association of Local Fire Insurance Agents. 





continuously resided. After graduation 
from the public schools in his seven- 
teenth year, Mr. Hecox entered the em- 
pioy of Carter, Abbot and Johnson, 
hardware merchants. Two years later, 
in 1879, he connected with the First 
National Bank of Binghamton, remain- 
ing in its service until 1888, when he 
became attracted to the insurance busi- 
ness, which he has since followed with 
conspicuous success. For two years he 
traveled New York as a special agent 
for the Guardian Assurance Company 
of London, in which capacity his ex- 
perience in the local ranks was a great 
aid in discussing with agents the prob- 
lems confronting them, and suggesting 
proper remedies. 

In his agency Mr. Hecox represents 
ten leading companies and gives each 
a desirable business. Apart from his 
insurance interest Mr. Hecox cuts a 
prominent figure in the affairs, social 
and commercial of Binghamton; he is 
a member of several fraternal orders, 
president of the Chamber of Commerce 
and actively concerned in whatever 
makes for the improvement of his fel- 
low townsmen. 

Altogether Mr. Hecox is a type of 
man that will reflect credit upon the 
fire insurance agents association, and 
should prove a right worthy successor 








Of these risks all but 56 were found 
upon a second call, made ten days later 
to have been wonderfully spruced up 
while on the third trip of the patrol- 
men but six property-owners were 
found to have ignored the summons to 
clean house. These were reported to 
the stamp clerk who penalized the negli- 
gent assured by increasing their rate. 

Since the service was installed *he 
number of fire alarms received from the 
mercantile section of the city, has been 
reduced fully fifty per cent. 





Urge Better Alarm System. 





A petition severely condemning the 
present antiquated and badly decayed 
u.fe alarm system of the Borough of 
Manhattan, was received by Mayor Mc-. 
Clellan from the City Club of New York 
on Thursday last. The fire underwriters 
exposed the worthlessness of the pre- 
sent alarm service some time ago, and 
plans looking to its entire replacement 
with a modern and comprehensive sys- 
tem have been prepared. 





The North River Fire Insurance Com- 
pany has reinsured the Georgia busi- 
ness of the Cosmopolitan Fire, the latter 
ro eel retiring from the State July 





AFTER THE LOCAL AGENTS. 





(Continued from page 1.) 





days notice in writing by registered 
mail of our intention to withdraw from 
ihe agreement the state of Delaware 
and the City of Baltimore, and the Dis- 
trict of Columbia. 
Truly yours, 
(Signed) Clarence E. Porter, 
President.’ 

“While I considered it a most unfair 
thing to do, for no apparent reason to 
take such an action, we submitted and 
continued our work. Without consult- 
ing us or in any way considering us, 
a man was sent from the home office 
in April to visit the agencies which we 
had created and become familiar with 
them and the conditions, which I con- 
sidered not only discourteous but un- 
precedented and until now unaccount- 
able, but still we made no protest. On 
June 19, 1908, without any previous ex- 
pression of dissatisfaction, we received 
the following letter: 

‘Philadelphia, June 19, 1908. 
‘American Agency Co., State Agen‘s. 
Paul Turner, Esq., President, 
Baltimore, Md. 

‘Dear Sirs:—We hereby give you the 
30 days notice required by our agree 
ment of June ist, 1907, of our intention 
to terminate *he same. 

Truly yours, 
(Signed) Clarence E. Porter, 
President.’ 

“Upon receipt of this, acting within 
what I considered our rights under the 
terms of our contract which gives me, 
in my opinion, the same right to take 
up agencies as it does to put them down 
during its term, I instructed our agents 
(only those which we had put down) to 
re‘urn their supplies. First, because | 
did not propose to leave the agents 
who are my personal friends in the 
hands of a company which will employ 
such methods; and secondly, because } 
did not propose to see the fruits of my 
labor appropriated in this unprincipled 


way just at the time when we had a! 


right to expect some return from the 
outlay and ‘rouble to which we had 
been subjected in creating the agencies. 

“If the plant which I created for the 
Spring Garden Insurance Co. was a 
worthless one, its presiden*, Mr. Por 
ter, should ‘be under many obligations 
to me for pulling it up. If, however 
we have, in one year, created a valu 
able plant for them—and we need no 
better evidence of its value than Mr 
Porter’s intense anxiety to hold it— 
then by all the laws of decency ana 
honesty which are supposed to influence 
business men in their dealings with each 
other, we should have ‘been permitte< 
to keep it. 

“Whether I am right or whether I,am 
wrong is a matter which I leave en 
tirely to the intelligence and fair mind 
edness of the representative gentlemen 
in this business, if they consider the 
incident of enough importance to think 
of it all.” 





PERFECTING ARRANGEMENTS. 





Ryan Hotel at St. Paul to be Headquar 
ters for Fire Local Agents at Their 
Annual Convention. 





Those charged with arranging for the 
entertainment of delegates to the Na 
tional Association of Local Fire Insur 
ance Agents at the next annual conven- 
tion, to be held at St. Paul, Augus: 11 
12 and 13, are rapidly perfecting thei: 
plans. 

At the Ryan Hotel, which will be the 
convention headquarters, rooms without 
bath may be secured from $1.50 to $2.00 
and with bath from $2.50 to $5.00. 
Cheaper rooms, both at the Ryan and 
other hotels can be had if desired. 

An excellent tour of the Yellowstone 
Park has been prepared, full particulars 
of which will be supplied anyone who 
contemplates going, by National Secre 
tary Putnam. 


) 
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a CLAIM LACK OF WATER. 


Inability to Get Sufficient Supply 
Blamed for $250,000 Loss 
at Tamaqua. 





An insufficient water supply is held 
responsible for the destruction by fire 
on the 22nd ultimo of the extensive 
plant of the Tamaqua Manufacturing 
Company of Tamaqua, Pa. The machine 
shop, which was one of the most thor- 
oughly equipped and modern in the re- 
gion, together with the oil house, pat- 
tern shop and other buildings were 
completely destroyed by the fire and 
after the conflagration had spent its 
force, all that remained of the plant 
was a twisted mass of steel and smok- 
ing embers. 

It is reported locally that the fire 
started in the large machine shop 
about 5.10 o’clock and the watchmen 
on duty battled with the flames for ten 
minutes more thinking that they could 
cope with blaze without the aid of the 
department. They found that the water 
pressure was poor, and that some of 
the emergency plugs could not be reach- 
ed on account of the location of the fire 
and when they found that they could 
do nothing, the fire whistle was blown 
and both companies of the department 
responded. Together they had less than 
3,000 feet of hose, and one antiquated 
fire engine and the result was that they 
could make no impression upon the 
flames. Another source of trouble was 
the installation of the water main of 
meters which interfered with the flow 
necessary to give them streams to fight 
the fire. 





CALIFORNIA IN LINE. 





Local Fire Agents of the State Intend 
Organizing Permanent Association 
—Cooperate With Companies. 





For the purpose of forming a State 
Association the local fire insurance 
agents of California met at Oakland a 
short time ago, and appointed a com- 
mittee to draft a constitution and by 
laws for a permanent organization. I. 
H. Clay, who presided at the gathering 
gave as a reason for the association 
movement that it was born of necessity. 

“Local agents have never been given 
that protection to which they were en- 
titled. The agents have never stood 
together. They could not stand together 
under the circumstances that existed 
There is no fight on with the managers 
of the companies. We recognize our 
interests are identical. We hope that 
this convention before it adjourns will 
have planned to organize local boards 
in all of the principal cities and towns 
in California.” 





INCREASED WATER SERVICE. 





Rensselaer, N. Y., to Have New Res- 
ervoir, Large Pump and New Boil- 
ers at Pumping Station. 





Addressing the Rensselaer, board 
of aldermen a few days ago President 
George F. West, of the Rensselaer 
Water Company stated that the com- 
pany would shortly begin the work of 
building a reservoir with 5,500,000 gal- 
lons capacity and an elevation of 285 
feet, which is fifteen feet higher 
than the top of the present stand- 
pipe on Third street. The reser- 
voir, Mr. West said, would insure a 
pressure of 45 pounds at the highest 
fire hydrant in the city, 105 on upper 
Broadway and 110 on lower Broadway. 
He also said that his company woul 
have completed before January 1, 1909, 
the installation of a 3,000,000 gallon 
pump and two new boilers at the com- 
pany’s pumping station. 





Aggressive Agent Secures New Com- 
pany. 


Walter Morris, the well known and 
popular fire insurance agent of Pitts- 
burg has secured the agency of the 
Seaboard Fire and Marine Insurance 





Company of Galveston, Texas, which 
has a capital of $250,000 and a surplus 
of $80,000. The company has only two 
agencies in Pennsylvania, namely Phil- 
adelphia and Pittsburg. 

Mr. Morris, who in addition to the 
above company represents the West- 
chester, Williamsburgh City, Dutchess, 
Teutonia of New Orleans and Ben 
Franklin, recently issued a pad entitled 
“Called You Up,” which is a novel idea 
and eagerly sought by Pittsburg busi- 
ness men. 





North Dakota Agency Movement. 


A movement has been started in 
North Dakota to form a new state asso- 
ciation. There was at one time an or- 
ganization but it is not now in active 
existence. The meeting of the National 
Association at St. Paul has stirred the 
agents in that state up and a large num- 
ber will attend the convention. While 
there they will meet and confer in re- 
gard to the best means of organization. 





Incendiaries at Harrisburg. 





Once the fire which some days ago 
damaged the Lyric Theatre of Harris- 
burg, Pa., to the extent of $1,000 was 
subdued, it was discovered that a delib- 
erate attempt had been made to burn 
the premises, a number of pots and 
cans of coal oil and gasoline being sta- 
tioned in various parts of the building. 





Receiving Bids for Water Supply. 





Having at last decided to construct a 
new water service for their city mem- 
bers of the Water Committee of Cam- 
den, N. J., are now considering bids 
to that end. 

The bid of one engineering concern 
provides for a capacity of not less than 
5,000,000 gallons daily, and forty pounds 
pressure. 





Modernized Fire Hydrants for Scranton. 





Gradually the present fire hydran‘s of 
Scranton, Pa., which are of an obsolete 
type, will be replaced with others of a 
thoroughly modernized pattern. During 
the new fiscal year $2,500 will be ex- 
pended in this direction, the process 
continuing until the city is entirely 
equipped with the approved styles. 





Trouble at Connellsville. 





Companies interested in Fayette 
county, Pa., have been asked to be rep- 
resented at Connellsville, to-day (the 
2nd), when an attempt will be made to 
adjust the long standing differences be- 
tween the local board and J. S. Douglas. 


CHANCE FOR INVESTMENT. 





Proposition for Stock Taking Made by 
Delaware of Philadelphia to its 
Local Agents. 





In response to a request for such in- 
formation we present herewith a copy 
of the circular letter, which under late 
dete, J. S. Bioren, president of the Dela- 
ware of Philadelphia, addressed to the 
local agents of the company, suggesting 
that they subscribe for a portion of new 
stock, which it was intended to issue. 
The letter reads: 

“The company recently forwarded to 
you a copy of the Annual Statement 
for last year, in which you have doubt- 
less noted growth in net premiums and 
re-insurance reserve, as well as main- 
tenance of surplus account after reduc- 
ing the appraised values of our securt- 
ties to the market prices of December 
21 last, from which prices, however, 
there has been rapid recovery. 

“As the new Executive Head of your 
Company, I desire to acknowledge the 
continued loyal efforts of our agents in 
sending to The Delaware good business 
in increasing volume—every dollar of 
increased premium written tends to re- 
duce the expense ratio, while the risks 
of the business are being more widely 
distributed. 

“This means, of course, that the time 
has arirved, or soon will arrive, when 
additional capital and surplus can be 


profitably employed. Some of the 
larger stockholders of the company 
have desired a capital stock increase 
ard have offered to take all—even more 


—than their proportion of such allot- 
ment of new stock. This stock if is- 
sued now, would probably be sold at 


$25 per share, of which $10 would go 
td capital account and the remainder 
to surplus. 

“In share allotments there is always 
a proportion of stock not taken up by 
estates, trustees and others, and the 
management of your Company would 
like to have this stock subscribed for 
by its agents. The possession of stock 
in the corporation will perhaps uncon- 
sciously increase the feeling of pride 
which you have in the “Old Delaware,’ 
while at the same time the yearly divi- 
dend rate of $1,50 a share now being 
paid shows an income return of six per 
cent. upon the investment. 

“The Delaware Insurance Company 
is at present writing net premiums in 
excess of $1,200,000 per annum. The 
business of the company is growing on 
a conservative basis to such an extent 
that we believe a line of say $2,000,000 
of annual net premiums can be written 
within the next three years. 

“It is therefore obvious that with a 
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loss of say 50 per cent. an expense 
ratio of 39 per cent. and a profit on in- 
vestment of 4 per cent., that there 
should exist on present business of say 
$1,200,000 per annum, an average net 
profit of 15 per cent. as reckoned on 
the estimated percentage above given, 
or $180,000 per annum. An increase of 
$300,000 in net premiums, however, 
could be handled at a much less ex- 
pense ratio, most likely 34 per cent., 
say an average expense ratio of 37.8 
per cent., so that the proposed increase 
of say $150,000 in surplus account 
would probably show the following re- 
sults: 


Increased business, say ....... $800,000 
Interest on increased capital 
De rere eres 10,000 


32,000 


$842,000 


Interest on new premiums..... 





Deduct losses, say 
a eee $400,000 

Expense of new 
business, 34 p. c.. 272,000 72,000 
pi ee Pre $176,000 


“It will be, therefore, seen that the 
new capital and surplus give promise 
of earning (provided no extraordinary 
catastrophe, such as the conflagration 
in San Francisco and Baltimore should 
occur) an annual profit of some $170,- 
000 or 68 per cent. on the additional 
capital. 


“Our stockhold« rs and agents will at- 


once grasp the advantage accruing to a 
conservative and progressive company, 
thus developing the facilities not here- 
tofore made so fully available, and at 
the same time will recognize the ad- 
vantage of the present policy of their 


management, which is to develop the 
business of the Company outside of 
the congested districts of the large 


cities. This policy is one which makes 
for conservatism and greater safety. 

“TI may say frankly that I have a 
present interest in the shares of our 
cempany amounting to more than one- 
sixth of its entire capital stock. 


“Will you not advise me by return 
mail how much stock you would be 
willing to have reserved for you—two 
shares, ten shares or one hundred 
shares? 

“If the issue be determined upon, 
$10 per share could be paid in July 
next, and the remainder in January 


1909, or full payment could be made at 
once on allotment. I shall myself take 
one thousand shares of stock, or more, 
believing that this proposed issue Is 
greatly to the advantage of our Com- 
pany.” 





ERIE RAILWAY LINE. 
Fourteen Million Dollar Schedule Cap- 
tured by Billington & Hutchinson— 
Placed Here and Abroad. 





Billington and Hutchinson are now 
placing the schedule of the Erie Rail- 


road Company, insurance upon which 
aggregates close to $14,000,000. Orig- 
inally insured through the Railway 


Syndicate, the business some years ago 
was captured by Johnson and Higgins, 
and placed very largely with London 
Lloyds. Billington and Hutchinson, who 
are driving hard for railway risks, gain- 
ed the line a short time ago, and are 
now seeking covers. 





Still Signing Brckers Pledge. 





The latest brokerage firm to sign the 
pledge of the Suburban Fire Insurance 
Exchange, is R. B. Rathbone and Com- 
pany. Frank and Du Boise, it was re- 
ported, would sign to-day, in which 
event the only prominent non-signers 
will be Pate and Robb and Willcox, 
Peck and Hughes. 





To Buy Water Works Plant. 





After a spirited contest the citizens 
of Cortland, N. Y., on the 30th ult. 


voted to purchase the local water works 
plant, paying therefor $300,000. 
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TER INTO FIRE INSURANCE RATING 


By GEORGE H. CUNNINGHAM 


Manager Insurance Department The Audit Company of New York. 


(Continued from our issue of June 18.) 


equanimity of the business. New York 
merchants reposed in security under 
the protection of their fire department 
until the investigations of a board re- 
vealed the fact that the hose was un- 
sound and failed under pressure. Rates 
must vary constantly but having once 
learned what the standard risk has cost 
a percentage may be added or deducted 
to allow for any special variation from 
the normal. Even the moral hazard can 
be penalized on the basis of ascertained 
facts and to some extent can be reme- 
died. 

It is not my intention to convey to 
you any idea that the company with 
which I have the honor to be identified 
knows more about your business than 
you do, Along some lines you already 
possess much information. But are 
there not directions in which an inde- 
pendent bureau sucn as I have sug- 
gested would be of invaluable service 
to you? Would it not prove an always 
available instrument for ascertaining 
the cost of any element in your busi- 
ness capable of analysis? Depend upon 
it that progress in fire insurance mus* 
proceed along these lines and some 
body of fire underwriters must show 
the way to the rest by adopting some 
such plan as I suggest as a permanent 
part of their equipment. What, for in- 
stance, is known about the following 
questions that could not be vastly in- 
creased by harmonious combination of 
experience? 

Servants as a fire hazard in dwelling 
houses. Records of houses with one, 
two, three, or more servants. 

The negro as a fire hazard. 

ist—In the house as a servant. 

2nd—In the business house. 

The comparative efficiency of fire de- 
partments. 

1st—Of what value are volunteer fire 
departments in towns of 3,000 or less? 

2nd—Efficiency of volunteer fire de- 
partments in larger towns. 

38rd—Efficiency of paid fire depart 
ments in towns as to property values 
as compared with volunteers in smali 
towns on the same basis. 

Has the automobile in residential 
suburbs been a factor to be considered? 

What is the record on brick houses 
more than twenty years old; on brick 
houses built within twenty years? 

What is the comparative result on 
houses in the poorer quarters occupied 


by their owners and those occupied by 
tenants? 

Has the indulgence in alcoholic 
liquors been a factor in losses on dwell: 
ings and business houses? 

What kind of stocks will be damaged 
more by water than by fire, and 
to what extent does the record show 
that a fire premium ought to be based 
on a possible water damage? 

To what extent are the causes of fire; 
ascertainable and what conclusions are 
to be drawn from the record? 

Does smoking in factories or stores 
constitute a serious fire hazard and to 
what extent? 

Assuming that the latest preventive 
devices in every factory, mill, store, or 
dwelling constitute a standard, to what 
extent should a premium be penalizec 
for the omission of any or all of them? 

Just how far can a salvage corps be 
depended upon to reduce fire cost in 
certain stocks? 

Has the accumulation of soot on the 
outside of buildings in localities where 
soft coal is used an appreciable effect 
on the rapid spread of fire? 

At what hour of the day, during whai 
season of the year, under what climatic 
and business conditions do most fires 
occur? 

What is the record on buildings uti- 
lized for purposes for which they never 
were intended? 

These are only a few random sugges 
tions of lines in which an increased 
knowledge might be useful. A com- 
mittee of your board whose attention 
had been called to certain desirable 
subjects for investigation would ask for 
such information as they would choose. 

It only remains for me to point out 
some of the advantages of such a bureau 
as I have suggested. Having the ma- 
chinery always at hand to obtain the 
cost of any feature of fire insurance 
business, the first advantage would be 
to the subscribing companies them- 
selves in giving them access to informa- 
tion unavailanie to outsiders. This 
would make all the difference between 
the man who does know and the man 
who does not. 

in the event of the absorption of one 
company by another, an accurate state- 
ment of cost would be an asset in itself 

The insuring public is not unreason 
able once they understand conditions 
and no man will object to paying for 
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an article a price which he knows bears 
some valid relation to the cost of that 
article. If he is once convinced of the 
actual cost of his risk he will not object 
‘o an increase in rates based upon it. 

Tne prevailing tendency among State 
Insurance Officials to-day is to modify 
the laws in an attempt to improve gen- 
eral conditions of insurance. When to 
this is added the uncertainty of the ten- 
ure of the office by any one man, the 
tendency to change the laws is multi- 
plied by the number of men liable to 
hold the position of authority. Once a 
law is passed an insurance company can 
never be certain whether it will remain 
or be changed into something worse. 
Experiments in insurance legislation 
seem to be the primer in which the in- 
cumbent of the moment attempts to 
learn constructive statesmanship. Were 
the gentlemen insurance men no great 
objection could be found to their en- 
deavors to improve the insurance situa- 
tion, but in many cases zeal is more 
than a match for knowledge, and the 
insurance company is in a continual con- 
dition of uncertainty and apprehension. 

If these men could be confronted with 
the records of a bureau, showing the ac- 
tual cost of business, they would have 
before them information hitherto inac- 
cessible, which would guide them in 
their work. No official will ask any 
company to do business at less than it 
costs. 





Up Again. 
Nothing daunted by the failure of the 
Underwriters Association at its latest 
meeting to permit the use of the F. P. 





Lighting System without additional 
charge, the matter will again be 
brought up by its champions at the 


forthcoming gathering of the organiza- 
tion. 





Agents German of Pittsburg. 





The metropolitan and suburban ag- 
ency of the German Fire of Pittsburg 
has been given to Ward and Crawford 
who will also represent the company 
when it enters New Jersey, to whicl 
state it has applied for admission. 


The St. Paul Fire & Marine of St. 
Paul, and the Jefferson Fire, of Phila- 
delphia, have newly been admitted to 
membership in the National Board of 
Fire Underwri‘ers. 








Officials of the Orange, N. J., fire and 
water departments are endeavoring to 
secure better water pressure through 
the city pending the completion of the 
new plant. 





$5,000 for Injury to Knee. 





While shopping in the Newark, N. J., 
store of F. W. Woolworth and Com- 
pany, On October 17, 1903, Miss Caro- 
line Hammelef, twenty-four years old 
fell, and so bady injured her right knee, 
that it is claimed she will be a cripple 
for life. She sued for $10,000 damages, 
and a jury in the Circuit Court last 
Friday gave her a verdict for $5,000. 
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CASUALTY AND 


_ SURETY HAPPENINGS 





HAS SAFE SURPLUS. 





New York Insurance Department Finds 
Casualty Company of America in 
Good Shape. 





A net surplus of $120,658.81, and a 
policyholders’ surplus of $620,658.81 is 
awarded the Casualty Company of Am- 
erica as of December 31, 1907, by the 
New York Insurance Department whose 
examiners lately completed an exhaust- 
ive investigation of the institution. The 
assets are quoted as $2,039,387, and tue 
liabilities, apart from capital, as $1,418,- 
729. If the examiners had allowed 
$20,425 of reinsurance from London 
Lloyds, since paid, and $20,000 of re 
insurance premiums paid the same or- 
ganization, the company’s surplus would 
be increased $40,425. 

The estimated liabilities are placed 
at $113,447; while the special liability 
loss reserve is fixed at $267,418. The 
reserve was computed according to the 
yerying standards of the States as fol- 
lows: 

Connecticut, $229,628; Illinois, $262, 
2.5; Massachusetts, $260,728; Michigan 
$489,628; New York, $267,418. The 
charge for unearned premiums is $829, 
209 

Waives Claim for Compensation. 

Regarding Andrew Freedman’s con- 
nection with the company, Examiner 
Hugues said: 

“An agreement existed between the 
company and the chairman of the boar« 
of Directors, Mr. Andrew Freedman, 
providing for the payment of commis 
sions to him on some of the business 
of the company in lieu of salary. These 
commissions have been waived by «he 
chairman at certain meetings of the 
board of directors, and in addition a 
letter (copy filed with the papers for 
‘his examination) from Mr .Andrew 
Freedman, dated May 12, 1908, speci- 
fically waives all claim for commission 
or compensation under the agreement 
from January 1, 1905, to and including 
December 31, 19v7.” 





Home Office Surplus Over $2,624,000. 





With aggregate assets of $9,218,194, 
the home office statement of the Frank- 
fort Marine, Accident and Plate Glass 
Insurance Company, of Frankfort-on- 


the-Main, ‘aeniiee, discloses the cor- 
poration to have a surplus of $2,624,- 
788. Due allowance has been made for 
the reserve of $2,560,118; $194,474 set 
aside for commissions, and $754,656 re 
served for reinsurance. The Frankfort, 
Loth in this country and at home is ex- 
ceedingly well managed, and the insti- 
tution is worthy the support it receives. 





PRAISE FOR NORTHWEST. 


W. B. Joyce Speaks Enthusiastically of 
Opportunities in the Section—Him- 
self a Former Minnesotian. 





Before a largely attended gathering 
of representatives of the National Sur- 
ety Company, of New York, held at the 
Nicollet Hotel, Minneapolis, some days 
ego, William B. Joyce, president of the 
corporation struck a responsive chord 


in the hearts of his auditors when he 
dwelt upon the glories of the North- 
west, both-as a place of residence and 
from a business standpoint. A _ resi- 
dence of some years in Minneapolis, 
prior to his removal to New York, and 
frequent visits to the territory since 
that time eminently qualify Mr. Joyce 
to speak upon the subject. In part he 
said: 

“The growth of business in the 
Northwest in the past few years has 
been truly remarkable, and I am more 
and more impressed with the possibili- 
ties of the future. Greater opportuni- 
ties are offered to-day than ever before 
in the Northwest, due principally to the 
advanced ideas of the business men. 
The great growth of the banking in- 
terests, the increase in railroad mile- 
age, the large grain interests—all these 
cortribute to the splendid showing of 
ithe Northwest. You will probably rea- 
lize this more clearly when I say that, 
estimating conservatively, the surety 
underwriting business has increased 1,- 
000 per cent. in the Northwestern field 
in the past ten years. 

“You men should realize that you 
ae in the ‘garden spot of the world,’ 
speaking in a business sense, and I may 
add this holds in other ways besides 
business. Realize that you have the 
best people in the country to deal with, 
people whose stability and honesty 
make up the backbone of this great 
country’s success.” 








LEGAL NOTICES. 


NEW YORK INSURANCE DE- 
PARTMENT. 
ALBANY, May 20, 1908. 

Whereas, AUSTIN FIRE INSURANCE 
COMPANY, located at Dallas, in the State of 
Texas, has filed in this office a swurn state- 
ment by the proper officers thereof showing 
its condition and business and bas complied 
in all respects with the laws of this State 
relating to fire insurance companies incorpor- 
ated by other States of the United States. 
Now therefore, in pursuance of law, I, Otto 
Kelsey, Superintendent of Insurance of the 
State of New York, do hereby certify that 
said Company is new A authorized to trans- 
act its appropriate business of fire insurance 
in this State in accordance with law, during 
the current year. The condition and business 
of said company at the date of such state- 
prone (December 31, 1907), is shown as fol- 
ows: 
Aggregate amount of admitted as- 

ets 


STATE OF 


wis Me aor ese $482,527 60 


Ager regate amount of liabilities (ex- 
cept capital and surplus), inclad- 


ing SGEROUTGRES . .<scccencceiesse 4,081 35 
Amount of actual paid up capital. 200,000 00 
Surplus over all liabilities........ $8,496 27 


Amount of income for the year... 240,803 08 
Amount of disbursements for the 
year 205,590 93 
In witness whereof, I have hereunto sub- 
scribed my name and caused the sea) 
of my office to be affixed the day 
and year above written. 
OTTO KELSEY 
Superintendent of Insurance. 


WHILDEN & HANCOCK, 
Managers for New York State, 
No. 84 William Street, New York. 


[Seal.] 


STATE OF NEW aa INSURANCE DE 
PARTMENT. 


AL BANY, May 20, 1908. 
Whereas, COMMONWEALTH FIRE IN 
SURANCE COMPANY, located at Dalles, in 


the State of Texas, has filed in this office a 
sworn statement by the proper officers there 
of showing its condition and business and 
has complied in all respects with the laws of 
this State relating to fire insurance com- 
3 incorporated by other 

Jnited States. 

Now therefore, in pursuance of law, I, Otto 
Kelsey, Superintendent of Insurance of the 
State of New York, do hereby certify that 
said Company is hereby authorized to trans- 
act its appropriate business of fire insurance 
in this State in accordance with law, during 
the current year. The condition and business 
of said company at the date of such state- 


States of the 


ment (December 31, 1907), is shown as fol- 
lows: 
ae amount of admitted as- 
CSCHRVELEROAS 69 516.000.090.046 00' $457,528 68 
haupegats amount of liabilities (ex- 
cept capital and surplus), includ- 
ee TTT 143 3,849 41 


Amount of actual paid up capital. 
Surplus over all liabilities........ 
Amount of income for the year. 
Amount of disbursements for 
DORE. whetensentacien c0tde6daasas 156,047 11 
In witness whereof, I have hereunto sub- 
scribed my name and caused the seal 
[Seal.] of my office to be affixed the day 
and year above written. 
OTTO KELSEY, 
Superiutendent of Insurance. 
WHILDEN & HANCOCK, 
Managers for New York State, 
No. 84 William Street, New York. 


Pos =i, 000 00 
379 ¢ 





UNDERWRITER. 


BANK INSURANCE. 





Subject Becoming a Political Issue in 
Michigan—Prominent Bankers Op- 
pose the Idea. 


The question of insurance for de- 
posits, says “she Financier,” is coming 


to the front in Michigan, having been | 


launched upon the public by Governoi 
Warner in one of his campaign inter- 
views and is to be assiduously talked 
by State Banking Commissioner Zim 
merman, undoubtedly inspired by the 
Governor. 
Warner states that a canvass of the 
banks of the state shows that a large 
portion of them are favorably inclined 
towards the insurance plan. This is un 
doubtedly true regarding some of the 
smaller institutions by custom having 
become known as country banks, but 
by the larger banks in the more popu 
lous cities this plan will be most vigor 
ously opposed. While 


In this interview Governor | 


the Michigan | 


Bankers Association will not descend | 
to the political arena, there is no ques- | 


tion but that the 
thoroughly discussed at the coming con- 
vention of that association. President 
L. J. Kaufman of Marquette, is known 
to be opposed to the insurance of de- 
posits on broad grounds, and the banks 
of Detroit, Grand Rapids and Saginaw 
feel that the stand is well taken. 


subject will be} 


The) 


larger institutions agree with J. B. For 


gan of Chicago and A. J. Frame of} 
Waukesha, Wisconsin, in their attitude | 
on the question. It is held here that 
the Government: insurance of deposits 
would be an injustice to conservatively 
managed and successful banks, whicl 
have built up for themselves a fine busi 
ness and a splendid reputation. Par 
ticular stress is laid by the Governor 
upon the alleged fact that the insuranc« 
of deposits would prove an antidote to 
runs on banks. 

This statement is combated by the 
argument that in the case of ordinary 
insurance, taking fire insurance for in 
stance, there is a total loss of propert 
which is to be paid for by *he insurance 
companies, but in the case of money 
deposited in a bank, there is no de 
struction of that property, and a perso 
who has money on deposit would far 
rather draw it out at the first sign of 
disturbance than to leave it there and 
have to go through the tedious lega’ 
steps necessary to get a guarantee. 

It is also held that it is a tax upon 
the banks and therefore on the people, 
uncalled for and unnecessary, that it 
opens up to the incompetent and dis 
honest in the banking world opportuni 
ties that should not be afforded them 
and this is done at the expense of bank 
ers who have spent their lives in cre- 


| 
| 





ating a reputation for honesty and con | 


servativeness, which is the best zuaran 
tee for the safety of money, and there 
fore the Governor’s plan will be mos‘ 
bitterly opposed by _ self-respecting 
banking institutions that make a suc- 
cess of their business 
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Samuel Gans Leopold Gans 
President Vice-Pres. & Gen’! Mer. 


_ Samuel Gans Co. 
186-188 Wooster St., N. Y. 
New York Chicago Atlanta 

RENOVATORS OF FIRE AND 

MARINE SALVAGES 


Telephone 4835 Franklin 


Stocks handled at lowest percentage con- 
sistant with proper results, accompanied 
always with Cash Guarantee. Our methode 
fortify adjusters in advance of closing loss. 

Always telegraph or telephone at 
expense. 

Expert advice cheerfully given. 

EDWIN W. WILE, Resident Manager. 
Home Office 


our 


, Chicago, 207-209 E. Madison St. 





QUEEN 


Ins. Co. of America 
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Toronto 
Chicago 


McLean Stinson & Co. 


LIMITED 
SURPLUS LINE UNDERWRITERS 


New York 
London 


43 CEDAR STREET 


New York. 
Telephone 264 John 
Direct Consection at Londog Lloyds 








INSURANCE LAW 


Ceorge J. Kuebler 
543 The Rookery, Chicago, Ill. 
Tel. Harrison 3532 
CONTESTED CLAIM EXPERT 
FACILITIES FOR RE-INSURANCE 














JOHN C. PAIGE CO. 
INSURANCE 
G5 KILBY ST. BOSTON, MASS. 

















SURPLUS LINES. LONDON LLOYDS. 


We can furnish you a policy covering up to $40,000 in a syndicate of LONDON 


LLOYDS Underwriters that accept American fire business only through our of- 
10 per cent 
represented companies and the amounts they 
A warranty will be required in some one of the companies mentioned 


fice. Immediate binders given; 
formation; also a list of a few 
carry. 
below: 


Aetna Insurance Company, 


German American Insurance Company, 


Alliance of 
Company, Continental Insurance Company, 
Hartford Insurance 


commission paid. Send us full in- 


London, Commercial Union 
Firemens Fund Insurance Company, 
Company, Home Insur- 


ance Company, Liverpool & London & Globe Insurance Corporation, London Assur- 


ance Company, 
Company, 


Office. 


London & Lancashire Insurance Company, 
Company, Northern Assurance Company, 
Insurance Company of North America, 
Royal Insurance Company, Springfield F. & M. Insurance Company, 


National Insurance 
British & Mercantile Insurance 
Phoenix Insurance Company, 
Sun Insurance 


North 


We invite Your Patronage and Promise Careful Attention to Your laterest, 


MARSH & McLENNAN, 


London Office, 123 Bishopsgate Street. 


New York Office, 54 William st. 


Chicago Office, 159 La Salle Street 


Assurance 
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GREAT GATHERING EXPECTED 


GALA TIME AT FAMOUS RESORT. 








Accident Underwriters Want To Make 
21st Meeting the Best in Its History. 
Likely to do it. 





The well-known Summer Resort on 
the Jersey Coast has been the meeting 
place for many successful conventions, 
but judging from ‘he exertions put 
forth, and the interest manifest, the 
twenty-first gathering of the Interna- 
tional Association of Accident Under 
writers to be held at Atlantic City July 
7, 8, 9 and 10 will not have to take a 
back seat from any of them. 

The fact that it is the 21st meeting 
should of itself attract an unusually 
large attendance, but in addition there- 
to the various committees have bent 
their energies to make the trip well 
repay all who are present. 

Where Meetings Have Been Held. 

Organized in 1891, the first meeting 
was held at Niagara Falls in December 
of that year. The next two years the 
meetings were held in June; in Buffalo 
in 1892 and Chicago in 1893. The 1894 
meeting was held in September at Bos 
ton. Three meetings were held in 1895 
follows: January, Niagara Falls; 
June, Thousand Islands; December, At- 
lanta. Two meetings in 1896, as fol- 
lows: June, Utica, N. Y.; December 
Chicago. For the next five years the 
meetings were held annually in ‘the 
month of June. Put-in-Bay Island with 
its fascinating scenery was selected for 


as 


1897; Nantasket, Mass., 1898; Niagara 
Falls, 1899: Lake Geneva, Wis., 1900 
and Atlantic City, 1901. The month 


was then chanzed to July, at which time 
annual meetings have been held since 
White Mountains, N. H., was chosen 
for 1902; Thousand Islands, 1903; Port 
land, Me., 1904; Lake Rosseau, Ont. 
(Muskoka), 1905; Lake Champlain 1906 
and Frontenac, 1907. 
Program For Atlantic City. 

The program arranged for the ap- 
proaching convention is replete with in- 
teresting items, as no‘ed herewith: 

July 7,10 A. M. 
Call to order. 
Report of Committee on Credentials 

Leonard McNeill, chairman. 
Special report of executive committee, 
admission of new members and seating 
delegates. 

Address of president. 

Report of secretary. 

Report of treasurer. 

Report of auditing committee, 
Stevens, chairman. 

Report of librarian. 

Announcement of Entertainment Com- 
mittee, Franklin J. Moore, chairman. 

Announcement of Banquet Committee 


G. 


D. E. 


Horace B. Meininger, chairman. 
Report of Committee on Standard 
Mutual or Uniform Classification of 
Occupations, Walter C. Faxon, chair- 
man. 

Report of Committee on Uniform 


Policy Phraseology, Franklin J. Moore 
chairman. 

Report of Committee on Tabulation 
of Statistics Regarding Health Insur 
ance, Dr. R. S. Keeler, chairman. 

General Report of Executive Com- 
mittee, William Brosmith, chairman. 

Introduction in writing of Subjects for 
Debate—“Question Box.” 

July 8, 10 A. M. 

Address—Hon. Reau E. Folk, Insur- 
ance Commissioner, State of Tennessee; 
president National Convention of Insur- 
ace Commissioners. 

Report of George 
orial Committee, A. 


E 
.) 
Ue 


BE. 


McNeill Mem- 
Forrest, chair- 


man. 
Address—Hon. Frederick H. Nash 
Boston. 
Report of Automobile Hazard Com 


mittee, W. De M. Hooper, chairman. 
Address—“The Province of an Attor 
ney in accident Insurance,” Lyman A. 








July 2, 1908. 





*« Change in the Relations of Employer to Employee, as Shown by the | 


THE EASTERN UNDERWRITER. 





Trend of Legislation and Judicial Decisions in the Last Five Years.” 


By Ralph M. Shaw, of Chicago 


A dinner of this character is, and 
ought to be, an occasion of great pleas- 
ure, but when, in addtion to the good 
fellowship which always prevails on 
such occasions, there is added the fur- 
ther element of the celebration of the 
success and prosperity of a great corpo- 
ration, that pleasure is greatly enhanc- 
ed. It is always a privilege to be iden- 
tified with any successful enterprise, 
and all of the indicia of success are 
here this evening. Those of us who 
have come from a distance have seen 
the business of this company develop 
from a small beginning into great and 
growing proportions. The magnificent 
building which the home office has just 
completed, and the opening of which 
we are celebrating, is to us but cumu- 
lative evidence of the progressive ac- 
tivity of the executive officers of the 
company. Speaking personally—it is a 
great pleasure to be here this evening 
and to become more intimately ac- 
quainted with the gentlemen who have 
created this business and made this 
structure possible. Not only is this so, 
but I will return to Chicago believing, 
notwithstanding the spacious environ- 
ment in which the company is now 
housed, that there can be no doubt but 
that the same activity which has push- 
ed the company to the front of the cas- 
ualty business in this country, will in a 
very few years necessitate still further 
enlargements and additions. 

That there is abundant opportunity 
for the growth and development of the 
casualty business, no one who has stu- 
died the relations of employer and em- 
ploye with respect to accident insur- 
ance can have any doubt. 

At common law, which is the source 
of all Anglo Saxon jurisprudence on the 
subject, the employer owed and owes 
to the employe the duty of exercising 











*An address delivered at the convention of 
field men of the Pennsylvania Casualty Com- 
pany of Scranton, at the dedication of its new 
home office building, May 26, 1908, 





Spalding, president Casualty Company 
of America. 
Discussion of subjects introduced un 
der Section No. 15. 
July 9, 10 A. M. 


Address—Hon. E. E. Rittenhouse 


Commissioner of Insurance, State of 
Colorado. 
Report of Committee on By-Laws, E 


W. DeLeon, chairman. 
Report of Bureau of Information. 
Address—“Accidents Caused by Dis 
ease.” C.H. Harbaugh, M. D. 
Discussion of subjects introduced un 
der Section No. 15. 


July 10, 10 A. M. 

Address—R. B. Armstrong, presiden‘ 
Philadelphia Casualty Company. 

Address—‘The Present Influence of 
Competition upon Accident Insurance.’ 
E. W. DeLeon, vice-president Casualty 
Company of America. 

Report of Nominating Committee, W. 
C. Potter, chairman. 

Election of officers. 

Report of Committee 
next Convention, 
chairman. 

Unfinished business. 


on Place fo: 
Horace D. Pixley 





WANTED. 





A YOUNG MAN WITH A GOOD 
RECORD, WELL POSTED, AND Ex. 
PERIENCED IN PRODUCING PER. 
SONAL BUSINESS IN CASUALTY 
INSURANCE AND SURETY BONDS 
DESIRES TO MAKE .A SALARIED 
CONNECTION FOR EITHER OFFICE 
OR FIELD WORK WITH SOME GOOD 
AND PROGRESSIVE COMPANY, OR 
WITH SOME GOOD AGENCY. AD.- 
DRESS, CASUALTY AND BOND 


AGENT, CARE OF EASTERN - 
WRITER. — 





reasonable care for his protection. Or- 
dinarily it is said that he owes to the | 
employe three primary duties, to wit: 
the duty of furnishing a safe place in | 
which to work; safe appliances with 
which to work, and, if associates are | 
necessary, with careful associates to as- 
sist in doing the work. The employer, | 
however, was not, and is not, at com-| 
mon law, the insurer of the safety of | 
the employe in any sense of the world. | 
Accurately speaking, all that he was 
and is, required to do under its rules is 
to exercise reasonable care in perform- 
ing the primary duties which the law 
imposed upon him. On the other hand, 
there was also imposed by the common | 
law upon the employe certain corela- | 
tive duties with respect to his employ- | 
er. Ordinarily these common law obli- 
gations of the employe are not spoken | 
of as duties, but are spoken of as de- | 
fenses available to the employer in the | 
event of an action against him. But, | 
strictly speaking, these so-called defen- 
ses spring from the contract of employ- 
ment just as do the obligations of the | 
employer. By reason of it the employe | 
owes to the employer ordinary care for | 
his own safety in the performance of | 
his work. He also assumes the ordinary 
and obvious risks which are necessarily | 
connected with the work he is employ- | 
ed to perform. One of these risks was | 
the risk of injury to himself arising out | 
of the carelessness of a co-employe, and 
this in time developed into what is 
known as the “fellow servant doctrine.” 

The development of society, the intro- 
duction of machinery, the growth of 
business and the increased complexity 
of life in general, naturally resulted in 
an enormous mass of litigation between 
employer and employe. On the one 
hand, the employe sought, in the event 
of injury to recover damages. On the 
other hand, the employer sought to pre- 
vent such recovery. 

Primary Principles. 

With the refinements and subtle dis- 
tinctions which crept into the jurispru- 
dence of the country growing out of 
this vast mass of litigation, and the de- 
cisions of numberless courts, this re 
sume has no concern. Under the com- 
mon law the fact still remains that if 
an employer fails to perform the duties 
imposed upon him, he is liable to an in- 
jured employe, and if the employe fails 
in the performance of his duties, or is 
injured by one of the risks which is 
necessarily incident to his business, he 
is not entitled to recover. 

The application of these principles to 
actual litigation has in the main ‘been 
decidedly to the advantage of the em- 
ploye. Notwithstanding the fact that 
cases can be found here, there and yon- 
der, where apparently the strict en- 
forcement of these principles has re- 
sulted in hardship—notwithstanding the 
fact that the sentimentalists complain 
whenever an individual is injured and 
is not compensated therefor—the fact 
is, that in the large majority of cases in 
which there is any merit at al', the 
question of the right to recover is one 
of fact for the consideration of a jury. 
and it cannot he denied that in the 
main questions of this character are 
generally decided in favor of the em- 
ploye. 

As to whether or not the principles 
involved in the extension of the com- 
mon law rules to fit new and changing 
conditions are fair both to the employer 
and the employe—as to whether or not 
it is the duty of the state to interpose 
its strong arm and by arbitrary enact- | 
ment change the status—these are) 
questions which each one must decide | 
for himself. They are not germane to 
this discussion. They depend entirely | 
upon the theory whith each one has of | 
the duties of the state toward the indi- | 
viduals which compose it. Those who | 
believe that the duty of the state should 
be limited as narrowly as possible; that 





The Empire State 
Surety Company 


$600,000.00 
204,602.35 


Surety and Fidelity Bonds, Liability, 
Burglary, Plate Glass, Boiler, Personal 
Accident and Health Insurance. 


OFFICERS: 
Wm. M. Tomlins, Jr., President. 
Moses May, 
Willard P. Reid, 
Walter J. Moore, 
R. 8. Keelor, M. D., 
Daniel Stewart, Secretary. 
Alfred J. Hodson, Ass’t Sec’y. 
Warrel 8. Pangborn, Treasurer. 
Hugo Hirsh, General Counsel. 


New York Office, 84 William St. 
Brooklyn Office, 192 Montague St. 


Vice-Presidents, 





efteferred 


of New York 
SUPERIOR POLICIES 
KIMBALL C. ATWOOD, Presiden 
290-292 Broadway, New York.’ 





The Metropolitan 
Surety Company 


HOME OFFICB: 
38 PARK ROW, 
NEW YORK CITY. 





M. Joseph McCloskey, President. 
Andrew T. Sullivan, First Vice-Presi- 
dent. 
Clinton D. Burdick, Second Vice-Presi- 
dent. 


Walter C. MoClure, Secretary. 
M. J, Mulrennan, Asst. Secretary. 








PHILADELPHIA 
CASUALTY CO. 


ROBERT B. ARMSTRONG 
President 


LIABILITY 


ACCIDENT PLATE GLASS 
CREDIT BOND 





We Want Live Agents 





New York City Office 
84 WILLIAM STREET 














HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 
63 William St., New York 
Excess Lines handled anywhere. 


Good connections at Lloyds, Londen. 
Correspondents solicited. 








y, 
al 





July 2, 1908. 





THE EASTERN UNDERWRITER. 15 








the state should exist only for the pur- 
pose of protecting life and property, 
and of levying such taxes as may be 
necessary to provide sufficient funds 
with which to furnish such protection 
—those who believe that the individual 
should be left free to work or not to 
work, to contract or not to contract, to 
live or not to live, as he may elect for 
himself, can find no fault with the prin- 
ciples of the common law. Under it 
there is no arbitrary interference on 
the part of the state either with the 
amount of the wage or with the number 
of hours which a man may work; or as 
to the character of the work which he 
may contract to perform; or as to the 
number of employes who shall be neces- 
sary for a particular work; or as to the 
number of workmen who shall be born 
into the world as competitors for the 
work of the world. All of these ques- 
tions under the common law are left to 
the individual members of society. 
Duty of the State. 

On the other hand, those who believe 
that it is the duty of the state not only 
to protect life and property, but also to 
regulate all of the affairs of society; to 
lift the weak to the level of the strong, 
and to pull down the strong to the level 
of the weak; to contract for those who 
are not shrewd enough to make shrewd 
contracts for themselves; to decide for 
the individual that he shall live, even 
though he may wish to die; these peo- 
ple find grave fault with the principles 
of the common law and insist that the 
state should not permit the individual 
who is injured, even though he be in- 
jured through fault of his own, to bear 
the burden of the injury. 

The very fact that there are these dif- 
ferent views as to the duties of the 
state as a whole toward its members as 
individuals keeps society and its laws 
in a constant state of flux. In no branch 
of the law has this flux been more con- 
spicuous than it has been in the matter 
of the relationship between employer 
and employe, both in this country and 
in England. I mention England, be- 
cause as we derived from England the 
principles of the common law, so, near- 
ly all of the legislation in this country 
on the subject of employers’ liability 
has had its origin in England, and, 
therefore, a study of the recent legis- 
lation of Parliament on this subject is 
one of extreme interest. 

British Legis'ation. 

Starting with the principles already 
described, the changes in England have 
been rapid and conspicuous. The first 
radical departure from the common 
law as it existed in England occurred 
in 1897 when Parliament passed what 
is known as “An Act to amend the law 
with respect to compensation to work- 
men for accidental injury suffered in 
the course of their employment.” Mark 
the difference! It was not called an 
Employers’ Liability Law. It was called 
a law “with respect to the compensa- 
tion of workmen for accidental inju- 
ries.” There had been previous to the 
passage of the so-called liability laws 
in England, but all these so-called em- 
ployers liability laws had only slightly 
changed the rules of liability which 
had existed at common law. Until 1897 
in the main the principles of the com- 
mon law remained unchanged. 

The Workmen’s Compensation Act, 

however, was a radical departure from 
the theory of freedom of contract be- 
tween the employer and the employe. 
There was in the act a new principle— 
a principle which is necessarily inferred 
from the title, to wit, the principle that 
an employe is entitled as a matter of 
right to compensation for every injury. 
regardless of where, when or how it 
happened. The act had these marked 
features: 
‘ First: It provided that for every in- 
jury in the trades to which it was ex. 
tended, the employer was liable in the 
event of injury to the employe; 

Second: It fixed the amount of the 
liability and made it depend upon the 
wage of the employe at the time of the 
accident, and also upon the extent of 
the injury. For every injury, whatever 
it might be, which disables the em- 


ploye for more than a week, he is 
entitled thereunder to recover some 
sum not to exceed one pound per week, 
and for every injury resulting in his 
death, his relations are entitled to re- 
cover some sum, which, however, in no 
event can exceed the sum of three hun- 
dred pounds; 

Third: It fixed the time during which 
the compensation was to be paid; 

Fourth: It provided that the em- 
ploye might, if he elected so to do, 
abandon his rights under the compensa- 
tion act and sue under the common law, 
thus subjecting himself to the defenses 
which there prevailed. 

The act of 1897, with these important 
restrictions and limitations, applied 
only to certain trades. In 1900 ano*ther 
act was passed extending the applica 
tion of the act of 1897 to the agricul 
tural classes, and in 1906 the law was 
again extended so as to include ail 
laboring people engaged under contract 
of service in any kind of employmen* 
avhere were, and are, of course, variou: 
other provisions, which for the purposes 
that we now have under consideration 
neeu not be considered. 

Suffice it to say, that the enactmen 
of this law for the first time in Englis} 
speaking countries arbitrarily created 
the employer as the insurer of th« 
safety of his employe. The far reach 
ing effect of this legislation is scarcel: 
conceivable. If the cook and the maic 
are working together in the preparatior 
of dinner and one drops upon the other 
or upon herself, a pot of boiling water 
which she herself has boiled, the master 
is responsible for the injuries sustained. 
though the appliances are perfect and 
the kitchen both sanitary and safe. If 
two hired men on the farm are engaged 
in cutting wood, and either of ther 
cuts himself or the other, the farmer 
is liable in damages to the injured man 
notwithstanding the axes are sharp, the 
handles are safe and both men are skill 
ed laborers of the highest type in tha! 
employment. 

(To be con*inued next week.) 





TO TAKE UP NEW LINE. 





Aetna Indemnity Company Planning to 
Write Personal Accident Insurance 
—Company Being Examined. 





Within a short time the Aetna In- 
demnity Company will begin writing 
accident and health insurance in addi- 
tion to its present lines of surety, 
fidelity, plate glass and burglary insur- 
ance. A thoroughly competent under- 
writer will be secured to manage the 
branch, and up to date policies issued. 
Having recently reduced its capital 
from $500,000 to $250,000 the corpora- 
tion, by virtue of the move has very 
materially added to its net surplus. 

Suggest Examination. 

By invitation of the Company’s man- 
agement the Aetna Indemnity is being 
examined by the insurance departments 
of New York and Connecticut. It was 
overhauled by the latter State last De- 
cember and given a clean bill of health. 





REPRESENT EMPIRE STATE. 





New Firm of Woodworth and Stewart 
to Act as General Agents in West- 
ern Missouri and Kansas. 





In future the Empire State Surety 
Company will be represented exclusive- 
ly in Western Missouri and Kansas by 
Woodworth and Stewart, of Kansas 
City. The newly created firm is com- 
pesed of R. L. Stewart and R. C. Wood- 
worth, both seasoned underwriters and 
each controlling a nice line of business. 





Connects With Continental Casualty. 





W. W. Connel has been appointed 
assistant manager of the Industrial 
Disability department of the Continental 
Casualty Company of Chicago. He was 
formerly vice-president of the Ameri- 
can Assurance Company of Philadel- 
phia. 











Are You Receiving The Commission Your Business Is Worth ? 
Managers and Agents Wanted 


New Business to June Ist, 1908 
Over 
$3,000,000.00 


WESTERN LIFE INDEMNITY COMPANY 
MASONIC TEMPLE, CHICAGO 
GEO. M. MOULTON, President W. B. MUSSELMAN, Sup’t of Agencies 











LONDON GUARANTEE AND ACCIDENT CO., tsa. 


OF LONDON, ENGLAND 


Head Office 
F. J. Walters, 
CHICAGO Resident Manager 


45-49 Cedar 8t., 


A.W.MASTERS 496 New York. 


, e+ eS. 

revenge 4% aq 4 Ny Elmer A. Lord & Co; 

Liability, Accident, 4°\g-qeeipre As oan St., Boston 
Health and Credit wns Kew Eagan 
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METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK, 
Home Office, 47 CEDAR STREET. 
Chartered 1874 


POLICIES 


Of the Most Approved Forms 
EUGENE H. WINSLOW, President 
Daniel D. Whitney, Vice-Pres. 8. Wm. Burton, Sec. Alonzo G. Brooks, Ass‘t Sec. 
RELIABLE AND ENERGETIC AGENTS WANTED. 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 














Citizens Life Insurance Company 
- Louisville, Kentucky 
ABSOLUTE SECURITY 


The Deposit held by the Treasurer of the STATE OF KENTUCKY 
Guarantees the Reserve on every policy issued by this Company 


LIBERAL CONTRACTS - - - - W.H. GREGORY, President 

















ORGANIZED 1865. 


Virginia State Insurance Co., _©f Richmond 


MTG onesies sccccvcivccvcccocecs cocvsccoovecsaccsscesonse $887,903.00 
Surplus te Policyholders ............ cee ee cece cece cece een enees 317,975.00 


GEO. L, CHRISTIAN, Pres. ROBERT LECKY, Jr., V. Pres. & Secy 














THE FRANKFORT 


MARINE, ACCIDENT AND PLATE GLASS 


INSURANCE CoO. 
OF FRANKFORT-ON-THE-MAIN, - - - CERMANY 
ESTABLISHED 1865 


United States Department, 100 William Street, New York, N. Y. 
TRUSTEES: 


RicHaRD DBLAFIELD, Pres. of National Park Bank 
- Ernst THAaLMANN, of Ladenburg, Thalmann & Oo. 
StTuyvESANT FisH, 214 Broadway, New_York q 
C. H. FRANKLIN, U. 8. Mer. and Attorney JNO. M. SMITH, Sec. U. 8. Branch 


“Employers, Landlords. Coatingent, Vessel Owners, General, Druggists, Physicians, 
Elevator, and Public Liabilities, Workmen’s Collective, Teams, Burglary, Individual 
Aecident and Health, and Industrial Accident and Health.” 
A WANTED FOR Deposited with Insurance Departments in $600 00 00 
UNOUCUPIED TERRITORY the U. 8. for Protection of Policyholders 0 . 
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THE EASTERN UNDERWRITER. 








UNITED SURETY COMPANY 


BALTIMORE MD. 


WINSLOW WARREN, JR., 


MANAGER FOR MASS., 
20 CENTRAL STREET, BOSTON, MASS. 
Tel. 1854 Main 





July 2, 1908, 





T. D. MEADOR, Vice-President 


An Agent writes: 


I ever wrote for.” 





TheSouthern States Life Insurance Company 


WILMER L. MOORE, President 


Candler Building, Atlanta, Ga. 


“T find that tosell In- | 
surance in The Southern States Life is only 
about half as hard asin any other Company 


Our record shows 181% increase in business last year. 
force, 7%. Our policies sell fast. 


R. K. SHAW, Director of Agencies ROBERT F. MOORE, Agency Sec’y 


FRANK ORME, Secretary and Treasurer 


“The administration of the Company has 
been beyond reproach.”—From the report of 
Actuary 8. H. Wolfe, Examiner for the 
Alabama Insurance Department. 


Our lapse ratio to insurance in 
Our Agents make good money. 
. 














aut Kevsro,,. 
or OUR 
SECURITY 


THE 
LEGAL 
RESERVE 


NEW ENGLAND MUTUAL | \,0m. 
Life Insurance Co. | 


BCSTON, MASS. 


THE 
FIRST MUTUAL 


Chartered in America 








Required by its Charter to maintain the Jegal reserve 
on every policy it issues. 


The Masonic Mutual Relief Ass'n, 


Of the District of Columbia, 
Chartered by Congress 1869. 


‘‘Combines legal reserve safety with fraternal economy’’ 
An exceptional opportunity for producing agents. 


WM. MONTGOMERY, Sec’y. 
Corner 12th and G Streets, N. W. 


Washington, D. C. 








Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 





offers the very best possibile 
security, with a safe, 
equitable contract. 


FINANCIAL STATEMENT. 
Assets Jan. 1, $44,182,875.18 
Liabilities $41,159,132.85 

$ 3,023,742.33 


Alfred D. Foster, President. 
D. F. Appel, Vice-President. 
J. A. Barbey, Secretary. 
Wm. F. Davis, Asst. Secretary. 


Security 


Life Insurance Company, 


BINGHAMTON, N. Y. 
FREDRIC W. JENHINS, President. 


Life Underwriters desiring a policy contract that appeals 


Mutual 


to young men should write for particulars relative to our new 


PERFECTION ENDOWMENT; it is a winner. 





For territory and terms address 


C. H. JACKSON, Superintendent of Agencies, Home Office. 





Liability 
Boiler 





Plate Glass 
Accident 
Disability 
Fly Wheel 
INSURANCE 


Casualty Company 


of America 
HOPE OFFICE, NEW YORK 


Peters Building 





A Strong Southern Legal 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 


EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 


ATLANTA, CA. 


Reserve Company, 











A Good Man Wants a Position With 
a Good Company 


A company that can meet the requirements of the various Insurance 
Departments, prospective insurants and policyholders alike, and at 
the same time so arrange a schedule of commissions that a position 
in the field will be profitable. One whose general agents are all 
making money. 


FOR GENERAL AGENCY CONTRACTS, ADDRESS 
ROY M. MARSH, Superintendent of Agencies 


Security Life Insurance Co. of America 
THE ROOKERY, CHICAGO, ILLINOIS 


Surplus security to policy- 





AMERICAN CENTRAL 


Life Insurance Co. 
Indianapolis, Indiana. 
$1,800,000 


holders , 
21,000,000 


Liberal contracts for agents in 
Pennsylvania, Ohio, Indiana, Illinois, 
Michigan, Missouri, Texas, Kansas, 
Arkansas, Tennessee and Alabama. 


Write today for information. 


Common Sense Protection 


includes insurance against 


1. DISEASE 
2. ACCIDENT 
3s. DEATH 


THE COLUMBIAN 
NATIONAL LIFE INSURANCE CO. 
of Boston, Massachusetts 


provides all three, as no other company 
does incorporated under the stringent laws 
of Massachusetts. Attractive Non-participating. 
Life Policies—Liberal and Definite Accident an 

Health Policies— 


Surplus to Policyholders over $1,500,000 


Men with clear records wanted as District 
Managers. Save time a | sending record 
and references with t letter to Home 
Office. 176-180 FEDER* i ‘ST. BOSTON. MASS. 




















1007 GAINS 


| Help Get Business in 1908 


_ The Hartford Life 


| Offers Some Great Policies 
| Its Application Blank Talks 


Over 832,300,000 
Paid Beneficiaries 
Ask Michigan Manager 
FREDERICK 0. PAIGE 
402-6 Penobscot Blidg., 
Detroit, Mich. 





$112, 000,000 





Paid in Fire Leenes 
in the United States alone during 


60 YEARS 





BY THE 
LIVERPOOL 
AND T.ONDON 
AND GLOBE 


Insurance Company. 


ASSETS U. S. BRANCH, 
$12,560,211. 
NET SURPLUS, 
$4,421,815. 


CONFLAGRATION PROOF. 
| New York Office, 45 William Street. 











